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"D” ACTIVATED ANIMAL STEROL 
(VITAMIN D) IN EDIBLE POWDER 


For many months the Research Department 
of this company has been concentrating upon 
the development of a powdered form of vita- 
min D which would successfully meet the 
needs of the feed manufacturer. 


Exhaustive tests have definitely proved that 
CLO-TRATE “DRY D” is a product of excep- 
tionally high quality...one that you can 
depend upon fully. It provides the vitamin D 
necessary for normal growth, good hatch- 
ability, and satisfactory egg production. 


CLO-TRATE “DRY D” is an edible, white, 
finely ground powder which can be quickly, 
easily and thoroughly mixed without the need 
of extra equipment. 


It meets the important requirement of stability. 
In original drums, CLO-TRATE “DRY D” 
is guaranteed to retain its 
potency for at least a year. 


It contains not less than 
2000 A.O.A.C. chick units 
of vitamin D per gram. Con- 
veniently packed in 50 
pound fiber drums. Economi- 
cal to use. 


in the same formula, these 
two products enable the feed 
manufacturer to build up 


In recent years there has been a growing 
appreciation on the part of feed manufacturers 
of the necessity of providing in their feeds an 
adequate supply of vitamin A. Unless feeds 
contain sufficient quantities of high grade 
alfalfa and yellow corn meal, it is generally 
acknowledged that some other provision should 
be made for supplying this important vitamin. 


CLO-TRATE Vitamin A Feeding Oil makes 
this possible in a simple, convenient and 
economical form. 


Like all of our other products, CLO-TRATE 
Vitamin A Feeding Oil meets the high stand- 
ards for quality and uniformity established by 
this company. It is carefully standardized and 
thoroughly tested before shipment. 


It is guaranteed to contain not less than 
9000 U.S.P. units of vita- 
min A per gram. With this 
potency, relatively small 
amounts of oil are added to 
the feed. 


Packed in new steel drums 
containing 225 and 37% lbs., 
net weight. 


The CLO-TRATE Family Now Includes 6 Vitamin Products 


CLO-TRATE Fortified Cod Liver Oil 
CLO-TRATE “DRY D” 
CLO-TRATE Vitamin A Feeding Oil 


Vitamin A & D 


CLO-TRATE “200 Feeding Oil 


CLO-TRATE “400” 
CLO-TRATE “85” 


Write for Further Particulars and Prices 


WHITE LABORATORIES, 


Manufacturers of Dependable Vitamin Products 
NEWARK, NEW JERSEY 


INC. 
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Shown are the two new unique 
plants built for Peterson-Biddick Co. 
The one above is at Detroit Lakes, 
Minn., and the one below is at James- 


town, N. D. 


These plants are modernly equip- 
ped and include such Sirong-Scott 
equipment as Drives; Belts; Buckets; 
Spouting; Fittings; Bins; Valves, etc. 


Photographs 
courtesy 

T. E. Ibberson Co. 
Minneapolis 
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Peterson-Biddick Builds Two 


Py 


Before you start building or remodeling, 
find out what Strong-Scott equipment will 
mean to you in efficient and economical 
operation. Send for full information. 


Fverything Jor Every Mill, Elevator 


and Feed Plant Ky 


FRED H. CHASE, Representative 


Box 124 Oshkosh, Wis. Telephone 8187 
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“Merchandising is just as 
much of a scientific 
problem as the chemistry 
of nutrition.” 
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FRANKE GRAIN CO. 


ESTABLISHED 1892 


Jobbers of... 
Wheat 
Wheat Middlinga 
Rye Middlings 
Malt Sprouts 
Gnewens Grains 
Linseed Meal 
Soybean Meat 


Oatfecd 


GRAIN AND STOCK EXCHANGE 


MILWAUKEE 


Laboratories and Offices 


GENERAL BIOCHEMICALS 
Manufacturers of 


NUTRITIONAL BIOCHEMICALS (Vitamins) 


FOR RESEARCH 
CONCENTRATES FOR FEEDS 


CAROTENE 
RIBOFLAVIN 
NICOTINIC ACID 


Other biologically important factors are also available. 
For further information write to 


GENERAL BIOCHEMICALS, inc. 


10 Laboratory Park ++ Chagrin Falls, Ohio 


THERESE 
THAT MONEY CAN BL 
TO DEFY COMPETITION] 


DRIED 
SHIM MILK 


Buy Dried Skim Milk from a firm that spe- 
cializes in milk for animal feed. 


“SUPREME” DRIED SKIM MILK is perfect 
quality, freshly made — and is shipped di- 
rectly from the creamery to you in paper 
lined burlap sacks. 


No matter where you're located, be sure 
to get our price. Because of our large vol- 
ume, we're able to sell you the very best 
quality that money can buy — at prices that 
defy competition. 


Write, Phone or Wire for 
Unusually Attractive Prices. 


Horbort Clofine 


Philadelphia, Pa. 


Bulletin Building 
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Large Operating Cost 


Capacity 


Pfast simple safe 


True mixing — rapidly, simply and cheaply per- 
formed . . . America’s most modern, bestbuilt, 
leastpower Mixers — dependable for every use 

. . Put the Quality and Cost of your mixing at 
par with America’s Largest Feed Makers — who 
use ‘Eurekas’ . . . Several types and sizes to 
select from. Ask for catalog B-165. 


$. HOWES CO., INC., Silver Creek, N.Y. 
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Your Conventions... 


*® Ohio Grain and Millers Association, 
Columbus, Ohio, June 2-3. 


* Central Retail Feed Association, 
Milwaukee, Wis., June 9-10. 


® American Feed Manufacturers Association, 
Hot Springs, Va., June 12-14. 


® Indiana Grain Dealers Association, 
French Lick, Ind., June 16-17. 


ATTEND . . .your state and national conventions 


this year if never before. The need for a united front 


for every industry was never as great or as important. 


Get acquainted with your competitor and his problems 


for YOUR OWN good. 


® Eastern Federation of Feed Merchants, 
Binghamton, N. Y., June 20-21. 


...and why You should go... 


(Many successful, money-making 
dealers handle the complete line of 
ARCADY livestock and _ poultry 
feeds. Are YOU one of them?) 


ARCADY 
FEEDS 


FOR ALL LIVESTOCK AND POULTRY 


i aae A 
ARCADY FARMS MILLING COMPANY: 223 WEST JACKSON BLVD. CHICAGO, ILL. 
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dealer finds markets for 


Ton 


for his farm customers 


LONG about the tenth of 
each month, J. R. Porter, own- 
er of Porter's Feed Service, 
Trinway, Ohio, makes it a rule to 
send to various restaurants and 


eating places within his territory, a 
personal letter worded thus: 


(Royal Restaurant) 
M. B. Smith, owner. 
Dear Mr. Smith: 

Your establishment is widely noted for 
its excellent food, and it has occurred to 
us, therefore, that you might be interested 
in the producers of top-quality eggs and 
poultry, listed below. 

Sincerely yours, 
J. R. PORTER, 
Commercial Feeds & Supplements. 


The letters generally contain the 
names, addresses, and telephone 
numbers of a dozen or more poul- 
trymen who, because of careful 
flock management are worthy of 
better selling prices. Since the 
plan was put into action, two years 
ago, Porter has thus helped scores 
of his customers to premium mar- 
kets, and consequently year-around 
sales of poultry feeds and supple- 
ments have been boosted more than 
40%. 

“A big percentage of a feed deal- 
er's patronage is made up,” Porter 
explained, “of owners of small and 
medium-sized poultry flocks who, 
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because of limited production, are 
unable to compete with large pro- 
ducers in the finding of profitable 
markets. Such flock owners are 
generally enthusiastic, but we 
found it rather embarrassing to sug- 
gest modern vitamized poultry ra- 
tions to men who were being com- 
pelled to sell their products at run- 
of-nest prices at local stores. 
“Some personal observation how- 
ever, soon convinced us that res- 
taurants, and similar public eating 
places were quite receptive to 
smaller producers who could be de- 
pended upon to supply a quality 
product. Most of the eggs and poul- 
try used are obtained direct from 
such sources. We discussed the 
matter locally with restaurant own- 
ers, and soon succeeded in finding 
markets for a half-dozen of our cus- 
tomers. Thus encouraged, we made 
a list from business directories, of 
all restaurants, hotels, and food 
shops within our territory, and to 
the owners we now mail letters 
each month, giving names of poul- 
trymen whom we believe worthy 
of their attention. We arrange for 
monthly letters to reach the food 
shops about the tenth, so that am- 
ple time is allowed for placing con- 
tracts for the following month. 
“Since the letter-advertising plan 
was started, it has been almost a 
daily occurrence for some customer 


to inform us that he has found a 
premium market because of his 
name being mentioned in our list. 
Several such customers are now 
getting premiums of three to ten 
cents extra per dozen eggs over 
current store prices, with live and 
dressed poultry in proportion. It is 
a relatively simple matter to sell 
these poultry raisers commercial 
rations for year-around feeding, as 
well as minerals, tonics, disinfect- 
ants, etc., in order that the quality 
of their product can be maintained. 
It generally happens also, that 
some of their neighbors, upon see- 
ing results, begin a better feed- 
ing schedule and this constantly 
brings new names to our list. We 
make no charge and assume no re- 
sponsibility in listing names. When 
a customer finds an outlet for his 
poultry or eggs he notifies us so 
that his name can be replaced 
with a new one. 

“Restaurant and food shops take 
the bulk of the eggs and poultry 
from listed persons, but numerous 
sales are also made direct to con- 
sumers who see the letters or hear 
of the plan. The lists furnish an ad- 
vertising medium for eggs and poul- 
try in practically every small town 
in our territory, and by thus help- 
ing customers to find better mar- 
kets we are building more and 
better business for ourselves.” 
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souncES. GIVES, UNIT FOR UNITs 


© 39TBC 


NATURAL, FISH LIVER "D" 
PLUS 

B-G COMPLEX OF MILK 
IS IN FLAYDRY "D" 

IN DRY PRODUCT FORM 


BACKED BY BORDEN'S 
CERTIFICATE OF GUARANTEE 
OF A.O.A.C.—CHICK TESTED— 
VITAMIN "D" POTENCY 


SHIPPED IN 

100 LB. BAGS— 
EASY-TO-HANDLE 
EASY-TO-MIX WITH FEEDS 


USED BY LEADING 
FEED MANUFACTURERS 


IF ITS BORDEN’S 
ITS GOT TO BE GOOD! 


© 41TBC 


THE SAME viramin D RESU™ 
AS cop Liver YEA eh 


The feed manufacturer in using Borden's "Dry" Vitamin D, 
in the form of FLAYDRY D, is putting into his feeds a 
natural Vitamin D. This Vitamin D from fish-liver sources— 
tested on chicks according to A.O.A.C. standards gives, 
unit for unit, the same Vitamin D results as Cod Liver Oil. 
But, Borden's "Dry" Vitamin D is more than Vitamin D in 
dry product form. 


Vitamin D with B-G Vitamins of Milk in FLAYDRY D 


Concentrating various parts of milk is a routine activity of 
Borden. Milk contains the B-G group of vitamins. Their 
careful blending is the basis of Borden's FLAYDRY, widely 
used by feed manufacturers to supplement other ingredients 
in the formula with needed B-G vitamins. In the case of 


FLAYDRY D, fish-liver Vitamin D is combined with the B-G 
vitamins of milk in one dry product — a double help in man- 
ufacturing result-getting poultry feeds. 


FLAYDRY D furnishes the feed manufacturer A.O.A.C. 
Vitamin D in convenient easy-to-mix, easy-to-handle, dry 
product form. 


FLAYDRY D is shipped in 100 lb. bags and is available 
in any: of the usual potencies. Every FLAYDRY D ship- 
ment is backed by Borden's Certificate of Guarantee for | 
Vitamin D potency. 


FLAYDRY and FLAYDRY D are widely used by feed man- 
ufacturers because they fit readily into poultry-feed formulas. 
If you are not acquainted with the merits and savings pos- 


sible in using FLAYDRY and FLAYDRY D for your poultry 


mashes, write today for full information. 


GROWTH HATCHABILITY EGG PRODUCTION 
THE BORDEN COMPAN 


Special Products Division 
«350 MADISON AVENUE, NEW YORK, N. 
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Dealers 


ponder profit problem 


LL officers and directors of the 

Ohio Grain, Mill & Feed Deal- 

ers’ association were re-elect- 
ed as that veteran trade organiza- 
tion held its 62nd annual conven- 
tion at the Deshler-Wallick hotel, 
Columbus, Ohio, June 2 and 3. 


Those returned to office are L. G. 
Bradstock, Farmers’ Grain & Mill- 
ing Co., Wellington, president; El- 
ton Kile, Fred Kile & Son, Kileville, 
vice president; H. E. Frederick, Scott 
Mills, Inc., Marysville, second vice 
president, and W. W. Cummings, 
Cummings & McAlister, Columbus, 
secretary-treasurer. 

Members of the board in addition 
to the officers for the coming year 
are H. W. Applegate, Mennel Mill- 
ing Co., Toledo; G. E. O’Brien Mill- 
ing Co., Greenville; F. E. Watkins, 
Cleveland Grain Co., Cleveland; L. 
R. Watts, Watts Elevator, London; 
E. A. Fitzgerald, Early & Daniel 
Co., Cincinnati, and L. A. Gilliland, 
Gilliland Grain & Coal Co., Van 
Wert. 


Those who were present at the 
two-day session pronounced it one 
of the best on record and expressed 
their appreciation with the well- 
balanced program Secretary Cum- 
mings had arranged. More than 
350 persons attended the banquet 
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as business costs rise 


Monday evening and sessions were 
also well-attended. 

President Bradstock called the 
convention to order at 10:30 Mon- 
day morning. The invocation was 
given by Rev. A. F. Noethlick, 
Groveport, Ohio, and was followed 
by an address of welcome from 
Floyd F. Green, mayor of Colum- 
bus. Elton Kile responded for the 
association. 

In his annual address, President 
Bradstock pointed out that trouble- 
some conditions confront the indus- 
try today. He said there is a dis- 
tinct problem of labor relations now 
facing the grain and feed trade and 
he predicted that it will become 
more serious in the next year. 

“Problems of price control are 
also in the offing,” said Mr. Brad- 


stock. ‘Add to this increased taxes, At 
additional federal regulations and od 
mounting overhead expenses and a 
the picture is none too bright.” 


Mr. Bradstock stressed the im- 
portance now of watching over- 
head closely and paying strict at- 
tention to credits and adequate 
margins of profit. He emphasized 
that trade organizations are more 
important today than ever before. 

In his annual report, Secretary 
Cummings traced the development 
of trade associations and their part 
in establishing standards and eth- 
ics of business. 


“In many ways the trade asso- 
ciation is a peculiar organization,” 
said Mr. Cummings. “It is voluntary. 


(Continued on Page Fifty-two) 


WHO sits at the head table at the convention banquet? The pic- 

tures herewith give the answer. Reading left to right on the top row 

are: S. L. Rice, Metamora; Elton Kile, Kileville, and Mrs. Kile; Herb i 
Wooley, Pickerington, and Mrs. Wooley; Barbara Lee Frederick, H. E. ‘By 
Frederick and Mrs. Frederick, Marysville; Mrs. L. G. Bradstock, Ohio's Bd 
Gov. John W. Bricker and L. G. Bradstock, Wellington. Lower row: 
Secretary W. W. Cummings who was too busy to sit at the table; 

Dr. C. C. Ryan, G. E. O'Brien, Greenville, and L. R. Watts, London; 


Miss Avis Sweeney, London; L. A. Gilliland and Mrs. Gilliland, Van 
Wert; Stanley E. Laybourne, Columbus; Fred Watkins, Cleveland, 
and H. W. Applegate, Toledo. 
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DeForest Feed and Seed Co. 


Dealers in 
GRAIN, FEED, SEED and WIRE 
ELEPHONE 4375 MAIN 


145 EAST WATERS ST. T 
SBURG, ILLINOIS 
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Five years ago last February» we started to manufac@ 
sure our own prands of feedss Naturally» we were snterested 
in the pest concentrate that money would buy #5 we realized 
thet in puilding feed - the same puilding * nouse ~ it 
is absolutely necessary thet you hey 
: HUBBARD SUNSHINE CONCENTRATE is the thet any 
feed mixer get» jn our estimations prand 
of feedss 
(an. We are mixing twelve aifferent 
Livestock feeds and we ere very heppy to 
; Kom a all made with HUBBARD SUNSHINE CONCENTRAT 
own feeds» our pusiness nas doubled each 
four yeerse 
: We appre? 1 cooperation you have 
given us» which in ertising 
suggestions: Our y in +nis 
community a we n oever from 
any of ov 
e HUBBARD SUNSHINE 
: Way, are jn this territory: 
. Thanking you for we ares 
DeFOREST FEED and SEED CO- 
| 
= 
Sate M 
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DIMES AND Except when we read about it in the newspapers, few of us 
DOLLARS ever know when our government borrows or repays a few 

billions of dollars. Such financing is the business of the rich 
and of the banks. Loans to the government of the United States—known 


everywhere as the safest investment in the world—are not ordinarily avail- 
able to the average citizen. 


Today, however, Uncle Sam is asking all of us for our dimes and dollars. 
We can buy bonds for as little as $18.75 each and these same bonds are 
guaranteed to pay us $25.00 at the end of ten years. The sum of $750.00, 
similarly invested, will bring $1,000.00 in ten years. 


The purchase of these bonds is a privilege which we all should gladly 
embrace. To have these bonds is better than to have money in the bank, 
mortgages or stocks or cash in a safe deposit vault. The value of our every 


material possession is dependent upon the continuing solvency of the gov- 
ernment. 


Our government guarantees that if we buy these bonds we may reclaim 
the full amount of our investment on demand at any time after 90 days 
from time of purchase and, further, that we will receive interest on our 
investment on any withdrawals after one year. 


Nothing is more certain than the guarantee of our government for should 
our government fail its currency) will also be without value, its banks closed 
and investments in stocks and mortgages more of a liability than an asset. 


And, while we are loaning our dollars to Uncle Sam, isn't this a good 
time to teach our children the lesson of thrift. They can buy stamps for as 
little as ten cents and with the same safety as we enjoy through the pur- 
chase of our federal government bonds. 


Uncle Sam is urging us to buy United States Savings Bonds and Stamps 
and there is no better place for us to invest our dimes and dollars. 


United States Savings Bonds and Stamps are for sale at all banks and 
post offices. 


Bang 
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HE part the federal govern- 
ment plays in the business life 
of feed and grain men received 
much attention at the annual con- 
vention of the Missouri Grain Feed 
& Millers’ association held at the 
Hotel Connor, Joplin, May 22. 
President Guy Goode and Secre- 
tary A. H. Meinershagen as well as 
Ray B. Bowden, executive vice pres- 
ident of the Grain & Feed Dealers’ 
National association, spoke on gov- 
ernment regulations affecting the 
grain and feed industry. 


In his annual address, President 
Goode stressed the condition of 
the country grain shipper, “There 
has been much talk among us 
dealers for the past several years 
regarding the fate of the coun- 
try grain shipper,’ he said. “Much 
of the blame has been placed 
at our government's door. I am 
not at all in sympathy with the 
idea of paying anyone not to pro- 
duce. In the corn belt we pay 
farmers not to grow corn and 
wheat. Then we allow them credit 
to sow lime so they can grow more 
corn and wheat as well as more 
clover. 


“In the southern states we pay 
the cotton farmer not to grow cot- 
ton, which is equivalent to paying 
him to grow corn. Most of you seem 
to feel that this is a mistake and I 
agree with you. It is just a tail 
chasing scheme and eventually will 
lead to nothing but disappointment. 
The federal farm board was a 
blunder . . . government bureaus 
cannot perform the services sup- 
plied by our country elevator and 
other branches of the grain trade 
as efficiently or as cheaply as those 
who have been engaged in the 
business for a lifetime. Let us as- 
sume that the federal authorities 
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discuss role of government 
in business at convention 


do not intend to replace us. But 
let us be ever alert and try to ar- 
range that their activities be keyed 
in with existing facilities in a way 
that will be fair to all concerned.” 


“The cost of doing business is 
rapidly rising,’ Ray B. Bowden, ex- 
ecutive vice president of the Grain 
& Feed Dealers’ National associa- 
tion, told Missouri dealers. “Labor 
costs are up and will continue to 
rise. Taxes are increasing sharply 
and the government is cutting into 
your business, so you are facing a 
condition of increased costs with a 
reduced volume of business.” 

Mr. Bowden also discussed the 
wage and hour law. He advised 


FEED DEALERS, many of them 
with their wives and families, 
enjoyed the annual convention 
of the Missouri Grain, Feed 
and Millers association held at 
Joplin, May 22. Pictured above 
left to right are: J. H. Dulle, 
Dulle Mills, Jefferson City; 
Arthur Mann, Mann Grain & 
Feed Co., Clinton; Fern De 
Bo!ld, Clinton; Jimmy and Rus- 
sel Mann; second picture shows 
Carl E. Bolte, Slater, vice-presi- 
dent of the association: R. B. 
Bowden, St. Lou's, vice-pres'- 
dent of the Grain & Feed 
Dealers National association; 
and Guy G. Goode, Center- 
view, association president; 
center picture shows Lewis E. 
Wheeling, Swift & Co., Inde- 
pendence; entertainer; and 
Cloyd Carlin, Joplin; seated at 
the banquet table in the last 
two photos are Arthur Mann; 
Charles Brucks, Glasgow Co- 
op., Glasgow; A. H. Meiner- 
shagen, Higginsville, secretary- 
treasurer of the association; 
and Mr. and Mrs. R. C. Davis, 
R. C. Davis Cotton & Grain 
Co., Charleston. 


dealers to learn where they stand 
under the law and comply with the 
provisions of the act. He spoke 
about the 85% of parity loan, say- 
ing that dealers would be respon- 
sible for the collection of penalties 
under the quota plan, but that they 
would also be protected by a sys- 
tem providing for clearance cards 
which would be furnished farmers 
with salable wheat. 

In the election of officers for the 
coming year Guy G. Goode was re- 
elected president; Carl E. Bolte, 
Slater, was named vice president, 
and A. H. Meinershagen was re- 
named as secretary. Directors 
elected were: Henry H. Green, Pat- 
tonsburg; R. C. Davis, Charleston; 
Arthur Mann, Clinton; W. W. Pol- 
lock, Mexico, and Charles Brucks, 
Glasgow. 


Poultry farm problems were re- 
viewed in the afternoon session by 
C. T. Patterson, research director, 
Lipscomb Grain & Feed Co, 
Springfield. He declared that feed 
was the biggest item of expense 
in the operation of a poultry farm, 
and the feed dealer gets as much 
profit out of the operation as does 
the poultry man. He spoke at con- 
siderable length on poultry disease 
problems, declaring that disease 
prevention was highly important, 
and that it was poor policy to wait 
with curative measures until di- 
sease was rampant in flocks. 

Varieties of wheat grown in Mis- 
souri were discussed by J. M. Poehl- 
man, Missouri college of. agricul- 
ture. He also spoke on several suc- 


(Continued on Page Forty-nine) 
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DEPENDABILITY 


essential to poults’ health and growth! 


EXADOL is guaranteed in 
VITAMIN A... D potency 


Turkey mashes must be right—if poults are to 
live, grow fast, develop, get to market in the 
minimum feeding time. 


That is why feed manufacturers are particularly 
careful about the source of their Vitamins A 
and D, so essential to poults’ health and growth. 
They know that it is essential to have these 
vitamins from a dependable, guaranteed source. 


Such a source is Squibb—a name you can trust. 
EXADOL*—Squibb’s High Potency Vitamin A 
and D Oil—is selected by many feed manufac- 
turers for their turkey starting, growing and 
breeding mashes. These manufacturers know 
that EXADOL is guaranteed to contain 3,000 
(or more) Vitamin A, U.S.P. XI units, and 400 
(or more) Vitamin D, A.O.A.C. chick units, 
per gram. That guarantee is their assurance of 
Vitamin A and D potency. 


We urge you to investigate EXADOL for your 
turkey mashes and also for your poultry mashes. 
Write for prices and full facts about EXADOL. 
Mail the coupon today. 


*4 trademark of E.R. Squtbb & Sons 


E. R. SQUIBB & SONS FB-6 
: Veterinary and Animal Feeding Products Division 
HIGH POTENCY : 745 FIFTH AVENUE, NEW YORK CITY 
VITAMIN A AND D OIL . Please send me full facts about Exadol with prices. 
Eastern Sales Agents aa I understand this places us under no obligation. 
ATKINS & DURBROW, Inc. 


: 16S John Street, New York 
+1524 S.Western Ave., Chicago 


177 Milk Street, Boston a Name 


Pacific Coast Sales Agents 
. ‘FLOYD & COMPANY CARL F. MILLER & CO., INC. Address 


1206 Maple Avenue --:1217 Sixth Avenue South 
LosAngeles, California Seattle, Washington 


City. 
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ARMOUR’S 60%, 
DIGESTER TANKAGE 


is such a palatable feed that hogs are 
always back at the feed trough for 
more. That’s one reason it’s a REAL 
money-maker for you . . . because 
feeders come back to you for more, 
again and again. If you sell them 
once, you sell them often! 

Add a repeater-sales line to your 


business, right now .. . by featuring 
this protein supplement for pigs that 
are on summer pasture and corn. 
Armour’s Digester Tankage brings 
them to market weight in less time 
... With meat of finer finish. It’s a 
live-wire profit maker for you, be- 
cause there’s a good margin in each 
sale ... and your customers come 
back for. more! See your Armour 
salesman today. 


Othe Coté / 
ARMOUR’S 50° MEAT AND BONE SCRAPS 


An ideal feed for laying hens and growing chicks 


ARMOUR’S SPECIAL STEAMED BONE MEAL 


A superior mineral supplement for dairy cattle and growing livestock 


ARMOUR ano COMPANY 


National Feed Group 
To Meet Sept. 14-16 


Plans are under way for the staging of 
the annual convention of the Grain é 
Feed Dealers’ National association at To 
ledo, O., Sept. 14, 15, and 16. 

The Ohio Grain Mill and Feed Deal- 
ers’ association and the Society of Grain 
Elevator Superintendents will meet in To- 
ledo on the same dates. 

Headquarters will be the Commodore 
Perry hotel. Preparations for the conven- 
tion are being handled by General Chair- 
man Milton H. Faulring, general secretary, 
A. E. Schultz, and general entertainment 
chairman, John Luscombe, all of the To- 
ledo Board of Trade. 

Chairmen of other committees are: Ban- 
quet, Sam Rice; golf, D. L. Norby; trans- 
portation, L. J. Schuster; ladies’ entertain- 
ment, Paul Barnes; publicity, K. D. Kei!- 
holtz; prizes, O. E. M. Keller; music, Paul 
Atkinson. Albert C. Hoffman is the gen- 
eral treasurer. 


Oregon Feed Dealers 
Re-elect Don Hogan 


Don Hogan, Portland, was re-elected 
president of the Oregon Feed Dealers’ as- 
sociation at the tenth annual convention 
at the Multnomah hotel, Portland, May 

Other officers re-elected include Gordon 
Burlingham, Forest Grove, vice-president; 
Hugh Stoll, Portland, treasurer, and Leon 
S. Jackson, Portland, secretary-manager, 
Directors elected were: Willis Small, 
Eugene; Glen Slentz, Salem; Gordon Ry- 
als, Albany; Charles Imlay, Reedsville; 
James Short, Redmond; John Densmore, 
Jr., Scio; Clarence Curry, Dallas, and 
Jule Lensch, B. R. Pooley and Walter 
Scott, Sr., all of Portland. 

The group voted to change the name 
of the association to Oregon Feed and 
Seed Dealers’ association. 

HOLD FINAL MEETING 

The Grain Shippers’ association of the 
Minneapolis Chamber of Commerce held 
its final meeting of the season combined 
with the annual golf tournament on June 
9. A. G. Hessburg, president, announced 
that the group would resume its meel- 
ings in the fall. 

@ L. S. KIRBY has been made traffic 
manager of the Norris Grain Co., Toledo, 
O., filling the vacancy caused by the 
death of Wm. H. Meyer. 

@ GEORGE W. LANE, flour and feed man 
of Rome, N. Y., has been elected president 
of the Rome Rotary club. 

@ THOMAS S. NICHOLS, 87, flour and 
grain dealer for 50 years, died at his home 
in Brooklyn last month after an illness of 
three months. 
@ ROBERT C. BENSON, 1720 Tenth Ave., 
Rock Island, Ill., was the subject of a 
feature article in a local newspaper which 
called attention to the fact that he had 
been in business 54 years. 
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Sally, Sue Sells 


farmer on idea his son 
is a top notch feeder 


] 

Gua at work in her father’s feed 

store, Sally Sue was absolutely ob- 
livious to the world outside. She nearly 
started out of her skin, therefore, when a 
voice at her side harshly inquired, “Well, 
Miss, is there anything in this world to be 
so happy about? Where is everybody, or 
doesn't Haines need any business these 
days?” 

Glancing up sharply, Sally recognized 
this dour-faced farmer as the father of the 
Rick twins, her former classmates at the 
local high school. She had heard many 
tales about the sour manner and coldness 
of this man but had thought them exag- 
gerated because Hay and Straw, as the 
twins were affectionately called, were such 
good fun. 

“Mr. Rick, I'm feeling happy 
this morning, so why shouldn't 
I sing? I like working.” 

“Huh, that certainly wouldn't 
make most young whelps hap- 
py. Do you know my boys?” 

When Sally nodded, he went 
on, “Those two boys have a lot 
of silly notions in their heads. 
Jason and Jonathan have been 
goin’ to that school for four 
years and there ain't an ounce 
of sense in ‘em yet. Jay wants 
to go up to the University and 
take a business course and Jon 
has some fancy ideas about 
raising hogs and cattle and 
chickens accordin’ to some new- 
fangled notion he learned in 
that agricultural course they’‘re 
teaching here in the high 
school.” 

“Yes, I know,” said Sally. 
“Hay's told me how much he'd 
like to put some of the hogs on 
this ration he’s worked out. He's 
been awfully interested in that 
course and worked hard at it 
all the time.” 


“Foolish nonsense. Told him ‘slops’ is 
good enough for any hog!” 

When Sally heard this she was shocked 
to learn that there were farmers in this 
vicinity who still had such ideas, after her 
father’s really conscientious efforts to keep 
his farmer-customers abreast of develop- 
ments and trends in feeding farm animals. 

Getting up from her chair, Sally com- 
pletely astounded Mr. Rick by dropping 
to her knees and searching around in some 
old magazines. Finally, she stood up, smil- 
ing triumphantly as she brandished the 
particular magazine she’d been looking 
for. She leafed through the pages and 
opened up the magazine to a page of illus- 
trations of some experiments in hog feed- 
ing at the State university. 

“Now, look, Mr. Rick, here’s a record of 
what was done up at the ‘U’ last year, 
with a program of feeding different types 
of hogs. It cost them something to buy 
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special feeds but, looking at the results, 
wouldn't you say it was worth it?” 

Mr. Rick, impressed in spite of himself, 
grunted a noncommittal, “‘Hmmmm”. 

Sally, seeing this preliminary softening, 
plunged forward with her good deed. 
“Well, what's your objection to letting Hay 
try this out in a small way, Mr. Rick?” 

“Huh,” spluttered the farmer, “let him 
take some of my hogs, spend a lot of 
money on fancy feeds, and probably kill 
them with special rations? Not me. No, sir.” 


Sally inquired softly, “Why not let Hay 
buy the hogs from you by working for you 
at the same rate of pay you give your 
hired help? I know he’d feel much better 
if he knew he was paying for this entire 
project himself. You know, it’s important 
to a@ young person to feel he’s paying his 
wank” 

This apparently impressed Mr. Rick, but 
he wasn't giving in too easily, and he ask- 
ed, “What about the special feeds I’'d have 
to buy?” 

“Hay could buy the feed from you in 
the same way, Mr. Rick, and then any mis- 
takes he makes or any money he loses 
would be his loss, not yours. But, come to 
think of it, I don’t believe he'll make any 
mistakes that will cause him to fail or lose 
money. Hay’s smart and he worked hard 
at that Ag. course. He knows what he’s 
doing before he starts it.” 


A bleak and wintry smile broke on Mr. 
Rick's face and there was just a tinge of 


fatherly pride in his voice as he said, 
“Smart, eh? We-el, guess there’d be no 
harm in lettin’ him try it. What kind of 
feed would it take and how much would 
it cost?” 

Sally was completely taken aback at this 
sudden about-face, “Hay might have ideas 
of his own about that! It might be a good 
idea to let him pick out what he wants.” 

“Maybe you're right,” said Hay’s father. 
“T'll send him in later to get what he 
wants, but be careful about selling him 
too much stuff. And”, he mut- 
tered as he stalked out of the 
office, “he'd better be good at 
this hog-raisin”. 

Wondering whether she had 
done Hay a favor, Sally Sue 
breathed a little sigh and sat 
down abruptly on the nearest 
chair. She hadn't realized until 
she had been called upon to do 
it how hard it was to make a 
sale, to push a customer over 
that last little hump. She sud- 
denly found herself with a new 
respect for her father, who had 
been in the feed business for 
years and had built up a fine 
business. 

After these reflections, Sally 
resumed her work until sudden- 
ly the door burst open and a 
whirlwind wound itself up with- 
in the confined space of the 
office. Papers flew in every 
direction and Sally’s hot temper 
flew with them. She jumped 
up preparatory to letting out 
a few blazing opinions about 
the person who had ruined her 
morning's work, when a jubilant voice 
broke in, “Gee, Sally Sue,” said Hay Rick, 
“Thanks a lot. I just met my Dad down 
the street and he said you were the best 
salesman in this town, and for me to come 
in and get the feed and equipment I need, 
‘cause he’s going to let me work on that 
hog-feeding project I planned. Oh, boy— 
just watch me feed those hogs—lIf I have 
to do it with a spoon!” 

Sally Sue was amazed to hear all this 
come from Hay Rick who usually never 
made long speeches. He was grinning 
from ear to ear and was as excited as a 
39-year-old boy seeing his first big league 
baseball game. 

“Gee, Sally Sue, I really appreciate this, 
and I'll never forget it. Why—why I might 
even: take you to a movie sometime.” With 
that he catapulted out of the office and 
went into the stockroom to go over his 
feed requirements with Jim, the warehouse- 
man. 

(To Be Continued) 
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@ Dry skim milk belongs in high 
grade feeds. In the one ingredient 
you get all the natural milk pro- 
teins, milk minerals, milk sugar 


and known and unknown water- 


soluble vitamins which make milk 
so valuable for real feed effi- 
ciency. Be sure you use fully 
enough for results that count. 
There is NO substitute! 


*From a recent editorial in a prominent feed publication. 


AMERICAN DRY MILK INSTITUTE, Inc., 221 N. La Salle St, Chicago 
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“Using just barely enough of needed nutrients to get by always results 
in dissatisfaction when compared with the results obtained from feeds 
contain fully enough of ‘what it takes’ for really good ormance. 
careful feed manuf know thi build their feeds accord- 
he caretu manufacturers know this and build their | accord- | 
ingly. When they make c s in their formulas they make sure that __ 
: ingly. When they make changes in their formulas they make sure t an ee 
; __ all requirements are fully met. When new things come along they study 
: them long enough to be sure of their real value before making a _ 


Geed Cash 


By DAVID STEENBERGH 


HE first necessity, for the profit- 

able operation of any retail 

feed establishment, is to carry 
an ample and complete stock of 
merchandise. We have read a lot 
of advertising about the “complete 
feed store in a box car” but don't 
iry to operate that kind of store. If 
you do, one customer may buy all 
you have of some one item and you 
will be forced to turn down several 
other customers before your stock is 
replenished. Let the farmers know 
that they can always get what they 
want from you and if you keep faith 
with them on this basis you will find 
them driving past the doors of other 
dealers, with incomplete stocks, to 
assure getting what they want from 
you. A good sized warehouse is es- 
sential for the operation of a profit- 
able feed business, so be sure you 
have ample storage space and keep 
it filled. Remember, it is much bet- 
ter to have your capital invested in 
inventory than in book accounts. 
Feed which is bought right is good 
property and frequently increases 
in value while book accounts al- 
ways result in a certain loss. 

The second essential is to know 
your own merchandise—what it is, 
how it should be used and what it 
can do. Service, in the feed busi- 
ness, is a matter of knowledge and 
it's up to you to keep currently in- 
formed, to keep studying and, this 
is important, to see that your em- 
ployees do likewise. Animal nutri- 
tion is the backbone of the feed 
industry and with more and more 
of the dealers compounding their 
own rations it is necessary to keep 
posted on this vital subject. And, 
whether you make your own feeds 
or not, be sure to handle an adver- 
tised line of commercial mixed 
feeds. Some of your customers are 
sure to want something different 
and you can learn a lot and get 
a lot of help, which will increase 
all of your business, from the big 
feed manufacturers. If you wish, 
you can get many good ideas by 
talking business, not just gossiping, 
with the salesmen who call on you. 
But the easiest way to learn is to 
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credit is expensive for 
both dealer and farmer 


read, so make it your regular duty pects, with personal and telephone 
to read the feed trade papers, the calls, and with reminder or sug- 
advertising literature of the feed gestive selling of additional items 
and feed ingredient manufacturers, to the customers who are in your 
the bulletins of the agricultural ex- store. No possible medium of ad- 
periment stations and, in fact, vertising should be overlooked. 


everything pertaining to your busi- _ wish to place special stress on 
ness which comes to your attention. the necessity of advertising be- 
The third essential is to adver- cause I realize there are many 
tise—to tell the world, or that part feed dealers who do not be- 
of the world in which you intend lieve in advertising. They say: 
to do business, all about your store, “I tried advertising and I have nev- 
your service and your merchandise. er seen where it brought a single 
You can do this with signs on your customer to my store.” To these 
elevator and at the highway en- dealers, I say: “Did you ever know 
trances to your town, with merchan- of the sun to deliver a single load 
dise displays in your office and of hay to any farmer's barn?” It 
warehouse, with advertising in your takes the sun to make good hay, 
local newspaper, with direct mail- 
ings to your customers and pros- (Continued on Page Forty-Four) 


THIS address on merchandising was delivered by David K. Steenbergh, 
publisher of The Feed Bag, at the annual convention of the Missouri 
Grain, Feed and Millers association at Joplin, May 22. Photo shots 
taken at the convention show, top row, left to right, J. H. Martin, E. H. 
Sullivan Grain Co., Kansas City; W. W. Marshall, Marco Mills, Joplin; 
Mrs. Marshall; Goo. A. Klingenberg, Concordia; Elvira Meinershagen, 
daughter of Secretary A. H. Meinershagen; second photo, W. W. 
Marshall, Joplin; O. F. Kelley, Booneville Mills, Booneville: S$. C. Mas- 
ters, Hart Bartlett Sturdevant, Kansas City; Harry E. Forsee, Booneville 
Mills; lower, left to right, Earl Hogan; entertainer; J. E. Sams, Blatch- 
ford Calf Meal Co., Waukegan, Ill.; piano player; T. G. Stephenson, 
Checkerboard Elevator Co., Kansas City; Loren Johnson, Cargill, Inc.; 
Chas. B. Dreyer, Dreyer Commission Co., Earl Hogan, Henry Lichtag 
& Co.—all of Kansas City; Guy G. Goode, Centerview, president; Mrs. 
G20. Klingenberg, Concordia; Mrs. Goode. 
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hear well-balanced 


VER 200 convention delegates 

were in attendance at the 48th 

annual convention of the Illi- 
nois Grain Dealers association held 
at Chicago May 12-13 in the assem- 
bly room of the Chicago Board of 
Trade. 

The well-balanced program in- 
cluded talks and discussions on 
such subjects as the economic out- 
look of the grain industry, freight 
rate adjustments, proposed changes 
in grain standards for soybeans, 
and recent interpretations of the 
wages and hour law. 

Officers named to head the asso- 
ciation for the coming year are: N. 
R. Peine, Minier, president; I. B. 
Barrett, Streator, first vice president; 
F. C. Dewey, Anawan, second vice 
president, and Fred Verry, Arming- 
ton, treasurer. New directors elect- 
ed were: N. L. Hubbard, Mount 
Pulaski; W. A. Webb, Leroy; Charles 
J. Potter, LaRose; L. W. Raiesback, 
Weldon, and L. B. Walton, May- 
view. Holdover directors are: L. J. 
Colehower, Wenong; V. L. Horton, 
Tolono; A. C. Koch, Breese; L. M. 
Walker, Gilman, and H. C. Gring, 
Farmer City. 

The convention was called to 


program at chicago 


order Monday by President Webb. 
The invocation was delivered by 
Dr. Preston Bradley, pastor of the 
Peoples Church of Chicago after 
which the address of welcome was 
given by Austin D. Sturtevant, pres- 
ident of the Cash Grain association 
of the Chicago Board of Trade. Fol- 
lowing a short talk by President 
Webb, Secretary W. E. Culbertson 


SNAPPED at the Illinois Grain 
Dealers convention the photos 
below reading from left to 
right show: TOP ROW, N. R. 
Peine, new association presi- 
dent, chatting with Secretary 
William Culbertson; "Duke" 
Swanson, executive secretary 
Western Grain & Feed associa- 
tion, studies convention pro- 
gram; W. A. Webb, retiring 
president, right, congratulates 
his successor; N. R. Peine, while 
Secretary Culbertson looks on. 
BOTTOM ROW, A. C. Rohl- 
son, Chicago, and E. H. Sex- 
auer, president of the Grain & 
Feed Dealers National associa- 
tion; Austin D. Sturtevant, 
president of the Cash Grain 
association; and C. O. Ryde, 
Ryde & Co., Chicago, with 
T. F. Becker, Jr., Naperville. 


and Treasurer Verry gave their 
annual reports after which the con- 
vention heard an address on the 
“Past, Present, and Future Problems 
of the Grain Trade” by E. H. Sex- 
auer, Billings, S. D., president of the 
Grain & Feed Dealers National as- 
sociation and a director of the U. §. 
Chamber of Commerce. 


In discussing the history of the 
grain trade during the past 10 years 
Mr. Sexauer both commended and 
decried the attitude of the federal 
government towards suggestions 
and ideas advanced by the grain 
dealer interest as a solution to their 
problems. 

Referring to recommendations 
made by; a committee of the Grain 
and Feed Dealers National associa- 
tion in 1929 Mr. Sexauer said: 

“We first cautioned against the 
dangers of price-fixing, predicting 
that overproduction and price col- 
lapse would be sure to follow. You 


(Continued on Page Forty-Two) 
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WAS READY GIVE HIS HERD WHEN 


MR ALBERT RYAN 
WITH PROPRIETY 
AND HER CALF— 
See Case History 

at Right 


‘Since Using REX Oil, Have Had No Breeding 1 aie = 


Calves at Birth Seem More Thrifty,” writes Albert Ryan. 


“For a number of years we had 
trouble getting our pure bred Jerseys 
with calf. It has been necessary often 
to call the veterinarian to try to cor- 
rect the trouble. 

_ “Enclosed is a case history of one 
of my most valuable cows—'Propri- 
ety,’ Registered Jersey No. 125620. 
We were ready to give this cow to 
the butcher, but REX Oil saved her. 

“Our herd gets the best of care— 

balanced feeds and minerals—but 


started using REX Wheat Germ Oil 
and have no further trouble. Before 
using REX Oil we had to breed the 
older cows three and five times to 
get with calf. In fact, I butchered 
several valuable cows, as authorities 
said nothing further could be done. 
Money lost that REX could have 
saved. 

“We would not think of letting the 
herd go without this oil after seeing 
the improvement it has caused.” 


We Were Ready to 
Give This Cow to the 
Butcher But — REX 
Oil Saved Her! 


CASE HISTORY 
Name—PROPRIETY 
Registered Jersey No. 125,620 


Owner—Albert Ryan, R. 1, Box 79, 


Lathrop, California 
CALVED May 10, 1939 
BRED July 10, 1939 

BRED Sept. 11, 1939 
BRED Oct. 24, 1939 
WOULD NOT SETTLE 


IN Again Nov. 13th, but not bred; 
held off to be treated 


Nov. 17, 1939, Treated by Veterin- 
arian—Cleaned and given shots 
for Cystic Ovaries 


Bred Nov. 23, 1939—Still did not 
stick 

Feb. 7, 1940—GIVEN ‘ OZ 
REX WHEAT GERM OIL 

BRED Feb. 11, 1940 

CALVED Nov. 11, 1940 


breeding failures continued until we 


—ALBERT RYAN 


WE GUARANTEE REX SALES AND BACK UP DEALERS WITH SALES 


__HODGEN BRewster, 
CENTENNIAL FLOCRING 


© CLAY 87. PORTLAND, 


VioBin Corporation: 


* +I have received a copy of your dealer proposition. I want 
to say that this is one of the most practical and generous offers 
from the manufacturer's standpoint that I have seen. It indicates 
your great faith in your product, which should be transmitted to 
every dealer who plans to handle wheat germ oil. 


Yours very truly, 


HODGEN-BREWSTSR-CENTENNIAL FLOURING MILLS CO. 


PLAN THAT REALLY SELLS REX 


The sale of REX Wheat Germ Oil is guaranteed. You, as a 
REX Dealer, take absolutely no risk whatever. When you take 
on REX Wheat Germ Oil we start the REX sales plan working 
right in your own locality, where it actually sells REX Oil off 
your shelves. 

Our simple, but very effective, plan is a big success because 
REX Oil will do what we say it will do. When used, it delivers 
complete satisfaction, makes a satisfied customer, and builds 
your sales larger and larger month after month. 

Rex Wheat Germ Oil is pure, pharmaceutical grade oil, same 
as used by the City of Chicago Health Dept. It holds high 
Vitamin E potency a full year, as proven by Bonded Samples. 
Regardless of price, there is no finer Wheat Germ Oil obtain- 
able than REX Oil. Decide right now to investigate the REX 


Dealer Guaranteed Sale Proposition. It’s a money maker you 
should know about. 


REX Retail Prices — Pints, $3.50 — Quarts, $6.00 
VioBin Corp. Dept. 4, Monticello, Ill. 
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ENRICH FEEDS 


with needed minerals 
the LIME CREST way 


Enriching feeds with LIME CREST 
Calcite Flour makes them rich in the calcium that every feed must supply. 
In addition to calcium it furnishes significant fractional amounts of “trace” 
elements that are becoming recognized as nutritionally important, such as 
iron, copper, manganese, zinc and many others. 


Mineralizing your feeds—the LIME CREST Way—is both economical 
and efficient and may even reduce the cost of the feed. LIME CREST 
Calcite Flour, prepared to your specifications, with iodine and manganese 
added, generally costs less than any other feed ingredient you are now using. 


For Profitable Results Use LIME CREST Calcite Generously 


The amount of LIME CREST Calcite Flour to be included may range as high 
as 5 lbs. per 100 Ibs. of feed. Leading authorities are recommending calcium 
carbonate (high-grade limestone) at 5% levels for laying mashes, and an 
increasing number of feed manufacturers are using 4% or more as standard. 


Making available needed minerals can be done in two ways: 


1. Mineralize and enrich your feeds with LIME CREST 
Calcite Flour, plain, or with Iodine or Manganese, 
or both, added. 


2. For your poultry-mash customers, see that the dealers stock 
LIME CREST Calcite Crystals to fill “grit” orders. LIME 
CREST “Grit” is crystal-hard, helping birds to grind their 
feed and furnishing additional Calcium and trace minerals for 
body repair and shell making. Poultry eat “Grit” as Nature 
urges them to mineralize. 


For full information on LIME CREST plain Calcite Flour, Iodized Calcite, 
Manganesed Calcite, or Maniodized (Manganese and Iodine) Calcite, and 
about dealerships for LIME CREST Calcite Crystals, address: 


LIMESTONE PRODUCTS CORPORATION OF AMERICA 
BOX 6, NEWTON, NEW JERSEY 


HOME OF “LIME CREST” CALCITE PRODUCTS* 


*Lime Crest Calcite Products come from the mineralogically rich deposit known as 
Franklin white crystalline limestone located near Newton, New Jersey. The unusual 
character of the calcite—natural crystallized calcium carbonate—found here makes it 
particularly valuable as a mineral supplement for poultry and animal feeding. 


ILLINOIS 


Ben G. Miertschin and M. M. Rosen. 
berg have opened the Farmers’ Feed ang 
Produce, La Grange. 

C. E. Rupert has purchased the feed 
store of D. L. Arbogast, Westfield. He will 
stock a complete line of feeds and other 
farm supplies. 

Sloan Feed store, Aledo, has undergone 
considerable remodeling. 

L. W. Womack, Tolono, has been ap. 
pointed manager of the Villa Grove Farm- 
ers’ elevator, Villa Grove. 

Cargill, Inc., Minneapolis, will build an 
elevator at Beardstown. 

Fred Luthin, Hinsdale, former feed deal- 
er, died last month after a lingering ill. 
ness. 


GAS FROM WHEAT 
Surplus Canadian wheat stocks can be 
utilized to produce synthetic motor fuels, 
according to the Dominion bureau of for- 
eign and domestic commerce. It is said 
that large quantities of low-grade grain 
could be processed into power alcohol 
and by properly mixing with gasoline 

produce a workable motor fuel. 


Calendar 


of coming events 


American Feed Manufacturers’ 
Association, Homestead Hotel, 
Hot Springs, Va.. .June 12-13-14 
Indiana Grain Dealers’ Assoia- 
tion, French Lick Springs, 
French Lick, Ind.....June 16-17 
American Seed Trade Associa- 
tion, Jefferson Hotel, St. Louis, 
June 16-17-18 
Eastern Federation of Feed Mer- 
chants, Arlington Hotel, Bing- 
hamton, N. June 20-21 
Illinois Seed Dealers’ Association, 
University of Illinois, Urbana, 
| June 27 
International Baby Chick Show, 
Municipal Auditorium, Kansas 
National Hay Association, An- 
thony Hotel, Fort Wayne, Ind., 
Grain & Feed Dealers’ National 
Association, Commodore Perry 
Hotel, Toledo, O.. .Sept. 14-15-16 
American Soybean Association, 
Des Moines and Ames, la. 
National Feed Week .. . Oct. 20-25 
Association of American Feed 
Control Officials, Willard Hotel, 
Washington, D. C....Oct. 30-31 
Western Grain & Feed Associa- 
tion, Hotel Fort Des Moines, Ia. 
Grain & Feed Dealers’ National 
Association, Commodore Perry 
Hotel, Toledo, O. Sept. 14-15-16 
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Dealers 


will frolic and study at 
big midsummer meeting 


WELL balanced ration of fun, 
merchandising talks and 
goodfellowship awaits dealers 

who attend the annual midsummer 
meeting of the Indiana Grain Deal- 
ers association at the French Lick 
Springs hotel, French Lick, Ind., 
June 16-17. 

President Carl T. Wilson, Secre- 
tary Fred K. Sale, and the rest of 
the officers, have been working 
hard on the program and have 
lined up some excellent speakers 
and a schedule of events which 
seem destined to make this midsum- 
mer gathering one of the most suc- 
cessful ever held by the Indiana 
association. 

Invigorating vitamins of the meet- 
ing are many. There will be many 
of them in the address by President 
Wilson, who will briefly review the 
progress of the association and the 
problems confronting the state as- 
sociation. 

Following community singing, 
David I. Day, Richland, Ind., well 
known writer for farm and feed 
publications for many years will 
talk on “My Notions of Modern Feed 
Merchandising.” Mr. Day has had 
a wide experience in merchandis- 
ing and has visited hundreds of feed 
and grain establishments and ob- 
served merchandising methods that 
clicked. He will tell Indiana dealers 
of many of these ideas which they 
can use in their own businesses. 

A representative of the federal 
government will talk on “New In- 
terpretations of the Wages-Hour act 
as it Applies to Retail Establish- 
ments.’ Indiana dealers are deeply 
interested in this subject and it is 
expected to provoke considerable 
discussion. 

Ray B. Bowden, executive vice 
president of the Grain & Feed Deal- 
ers National association, Washing- 
ton, D. C. will also speak at the 
Monday morning session. His topic 
will be “Farm Legislation Pending 
In Washington.” 

The morning session will wind up 
with a discussion on “H.R.2086.. . 
to regulate interstate shipments of 
grain, seed, etc. containing noxious 
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seeds.’ The discussion will be led 
by O. L. Barr, Bicknell. 

Monday afternoon, relaxation and 
fun will be in order. There will be 
a luncheon bridge for the ladies at 
the French Lick Springs Hotel Coun- 
try club. At 1:30 the annual golf 
tournament of the association be- 
gins at the Country Club's Hill 
course, with prizes to be awarded 
at the banquet in the evening. 

A horseshoe pitching contest will 
also highlight the afternoon near 
the Caddy House of the Valley Golf 
course, with W. W. Pearson, Rey- 
nolds in charge, assisted by Emory 
R. Chase, Whitesville and Orville 
Bodertscher, Bluffton. 

At 4 p.m. there will be a Horse 
Show, held at the training track of 
the L. S. Dickey & Son Co., two 
miles east of West Baden on High- 
way 56. O. L. Barr is in charge of 
this event, with Lew Hill as judge 
of horsemanship events. A special 
horsemanship affair, open only to 
members of the Indiana association, 
is part of the show and is expected 
to attract many entrants. 

The big banquet will be held at 


7 p.m. in the main dining room of 
the French Lick Springs hotel. H. H. 
Mutz, Edinburg, chairman of the 
golf committee will award the golf 
prizes. Others on the golf committee 
are: A. V. Stort, Plymouth and R. R. 
Stegler, Indianapolis. The banquet 
speaker is Milton Bacon, WCKY 
Good Will Ambassador, Cincinnati, 
who will speak on “Watch Yourself 
Go By.” There will also be dancing 
in the hotel lobby, with music fur- 
nished by Frank Gagon and his 
orchestra. 

The Tuesday morning meeting 
will be opened by President Wilson 
at 9:45 a.m. Following community 
singing, F. S. Beck, Franklin S. Betz 
& Co., Chicago, will talk on “The 
Value of Systematic Bookkeeping 
in a Country Elevator.” 

He will be followed by H. R. 
Smalley, National Fertilizer Associ- 
ation, Washington who will talk on 
“Progress in the Manufacture and 
Use of Fertilizers.” A speech touch- 
ing on war conditions will be deliv- 
ered by J. Raymond Schutz, presi- 
dent Standard Life Insurance Co., 
Indianapolis, whose topic is ‘After 
the War—What?” 

A discussion period on several 
important subjects is scheduled for 
the late minutes of the Tuesday 
morning session. Max P. Sellars, 
Forest, will talk on “Another Dam- 
fool Idea,” and H. H. Mutz, Edin- 
burg, will speak on “Our Protection 
as Coal Dealers.’ Discussion will 
follow both talks. 

The convention will wind up at 
12:30 p.m. with an old fashioned 
barbecue to be held on the lawn 
of the hotel grounds. 


@ GEORGE BISCHOFF, 75, who operated 
a feed and coal business in Indianapolis, 
Ind., for 49 years, died on May 13 atter 
a short illness. 

OO 


@ J. H. DOUGLAS has opened a feed and 
seed business at Wonewoc, Wis. He will 
carry a full line of feed, seeds, and flour 
and will also buy poultry and eggs. 
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Seed Men to Meet at 
St. Louis June 15-18 


The annual convention of the American 
Seed Trade association will be held at St. 
Louis, Mo., at the Hotel Jefferson, June 15- 
18 according to an announcement by C. il 
Appel, secretary of the convention com- 
mittee. 

Besides Mr. Appel the convention com- 
mittee is composed of the following: Earle 
M. Page, general chairman; George Ober, 
treasurer; Mrs. Ed. F. Mangelsdorf, ladies 
committee; Carl Roth, president's recep- 
tion; R. E. Obermiller, evening at the 
opera; Francis H. Barnidge, boat ride; 
Judge Clifford Corneli, cocktail hour; C. 
Robert Pommer, trip to Anheuser-Busch 


some papers from the feed. 


was totally destroyed by fire May 10. 


——@@— — 
@ ALLISON VROMAN, 68, Brooklyn, N. Y., 
retired feed and flour merchant, died last 
month after a heart attack. 


Sold me on the 


Salsbury line” 


aT eae e E. H. Lipstreu is President of the Lipstreu 
Coal and Feed Company in Bedford, Ohio. 


QUESTION: “What influenced you to stock the Dr. Salsbury Line?” | 


ANSWER: “I began hearing such good reports from customers 
who were using Dr. Salsbury’s products that I decided I would 
write for more information about the line.” 


ink the “What has been your experience as a Dr. Salsbury 
ealer?” 


ANSWER: “During the six years I have sold Dr. Salsbury’s prod- 
ucts, I have become convinced that they are the best poultry 
medicines available.” 


QUESTION: “Have your sales of poultry medicines increased year 
after year?” 


ANSWER: “Very materially. Our first order totaled only $7.00. 
What a contrast to our orders today which often total a hundred 
dollars each.” 


YOU, TOO, CAN ADD EXTRA PROFITS WITH THE 
DR. SALSBURY LINE 


Dr. Salsbury’s Laboratories make a complete line of dependable 
products for every poultry need, whether for medication or sani- 
tation. Sales and merchandising helps are furnished to dealers, 
and national advertising paves the way for easier sales over the 
counter. 
Educational literature helps the dealer inform himself and his 
customers in scientific diagnosis and treatment. . 
Write for details about Dr. Salsbury’s Nation-Wide Poultry Health Service 
and profit-making plan for dealers. 


MEMOER 
Bt 
Nation-wide POULTRY 
HEALTH SERVICE) 
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@ Dealer Emblems Which Guide Poultry 
Raisers to Dependable Poultry Service 


IT PAYS TO... 
CONCENTRATE 
SS on the Dr. Salsbury line 


HEN SAL AVI-TAB DR. SALSBURY’S LABORATORIES 
Charles City, Iowa 


A Nation-Wide Poultry Health Seruice 


brewery; Paul F. Lynch, base ball tickets; 
W. H. Stohlman, transportation and T. 
Maurice Scott, publicity and co-chairman 
ladies committee. 


@ H. E. SWARTZENDRUBER, Thor, Iowa, 
owner of the Thor Grain Co., suffered a 
badly injured finger last month when it 
became caught in the auger of a feed 
mixer as he was attempting to remove 


@ URA SEEGAR, elevator, Jamesburg, IIl., 


Tells How to Bore a 
Hole Through Glass 


It is a fact that few mechanics know 
how to bore a hole through glass. Ye 
we sometimes have that job to do in and 
around the feed plant and the feed plant 
operator doesn't know how to do it. I wil] 
therefore give the following method which 
I trust will be found useful: 

Use a hollow copper or brass tube of 
the size of hole desired. Or, turn down a 
brass or copper rod making it hollow and 
tube-like in shape, of the desired diameter. 
If the brass is hard, anneal it by heating 
it and then plunging it in water. 

File small teeth in the end, making them 
look like saw teeth. These teeth don't do 
the cutting, but are necessary for holding 
the abrasive material. Of course, copper 
teeth cannot cut glass as copper is much 
softer than glass. 

Place the tube in a vertical drill press 
and carefully rest the glass on a soft pad 
of paper, leather, or felt, etc. 

Do not attempt to do the work quickly. 
Be very gentle and painstaking about it. 
It takes about a half hour to drill through 
a pane of glass one-eighth inch thick. 

Use three parts of turpentine and one 
part of ether as a “lubricant”. If no ether is 
available, turpentine may be used alone 
but the combination of the two is much 
better. 

Run the drill at a speed of 15 to 30 r.p.m. 
—very slowly and without much pressure. 
Be very patient. Do not hurry. 


JOINS ALLIED MILLS 

The addition of Richard H. Galley to its 
advertising and sales promotion division 
has been announced by Allied Mills, In-., 
Fort Wayne, Ind. 

Mr. Galley, a graduate of Michigan uni- 
versity in advertising and merchandisin«. 
will work with Wayne dealers on sales 
promotion projects and will have charg- 
of publishing the Wayne dealer publi-~ 
tion, “Right With You.” 

Prior to joining Allied Mills, Inc., he spent 
two years with Tea Bureau, Inc., New York 
end also had extensive experience in foo? 
store merchandising with Buehler Bros., 
Inc., Chicago; Sprague-Warner & Co., Chi- 
cago; and Frank Schilling Co., Green Bay, 
Wis. 

DAIRY PRODUCTION UP 

Dairy production in Wisconsin in 1940 
was the highest on record. The milk pro- 
duction was over 12,000,000,000 pounds, 
according to the crop reporting service of 
the Wisconsin and United States depatt- 
ments of agriculture. Nearly 10 per cent 
more cheese was made in Wisconsin in 
1940 than in 1939. 


@ THOR GRAIN CO., Thor, Iowa, enter- 
tained its patrons last month commemorat- 
ing its first anniversary. An interesting 
program was provided and lunch was 
served. 

@ BUENA VISTA FEED & SEED CO., Alta, 
Iowa, has leased the Poulson mill and will 
manufacture feeds. Albert Hyser is the 
manager. 
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UTRILION, feed control and better 

merchandising were highlights of the 
33rd annual convention of the American 
Feed Manufacturers association held at 
the Homestead hotel, Hot Springs, Va., 
June 12 to 14 and attended by approxi- 
mately 490 feed industry leaders from all 
parts of the country. 

Chosen to lead the association for the 
next year were the following officers: 
chairman, board of directors, J. B. DeHa- 
ven, Allied Mills, Inc., Chicago; president, 
Ralph M. Field, Chicago; and treasurer, 
W. R. Anderson, Flour & Feed, Milwaukee. 
Re-elected as directors for a period of 
three years were: C. A. Coddington, Cay- 
uga, N. Y., Troy V. Cox, Albers Milling 
Co., Seattle, Wash., C. B. Fretwell, Spartan 
Grain & Mill Co., Spartanburg, S. C., W. P. 
Frost, Eastern States Farmers Exchange, 
Buffalo, N. Y., Searle Mowat, Larrowe Mill- 
ing Co., Detroit, Mich. and Frank S. Sheets, 
G. E. Conkey Co., Cleveland, O. Arthur 
F. Hopkins, Chas. M. Cox Co., Boston, 
Mass., was elected to replace H. L. Ham- 
mond on the board. 

Holdover directors are: A. F. Seay, Ral- 
ston-Purina Co., St. Louis, Mo., J. B. DeHa- 
ven, Allied Mills, Inc., Chicago, W. P. 
Bomar, Universal Mills, Fort Worth, Tex., 
P. W. Chichester, Dietrich & Gambrill Co., 
Frederick, Md., Ellis T. Early, Early & 
Daniel, Cincinnati, O., H. Roy Eshelman, 
Eshelman & Co., Lancaster, Pa, L. R. 
Hawley, Quaker Oats Co., Chicago, J. W. 
Keller, Pratt Food Co., Philadelphia, Pa., 
C. C. Lewis, Park & Pollard Co., Buffalo, 
N. Y., H. L. McGeorge, Royal Staf-O-Life 
Mills, Memphis, Tenn., O. M. Straube, Nu- 
trena Feed Co., Kansas City, Kan., W. D. 
Walker, Arcady Farms Milling Co., Chi- 
cago, C. S. Woolman, Hales & Hunter, 
Chicago, and W. S. Young, Kasco Mills, 
Inc., Waverly, N. Y. 

The convention opened Thursday morn- 
ing with the report of J. B. DeHaven, 
chairman of the board of directors. He 
was followed by Ralph M. Field, president, 
who reported on “Thirty-Three Years of 
Service.” 

Mr. Field's report, available in booklet 
form, reviewed activities of the organiza- 
tion. “The association is the only national 
crganization of feed manufacturers and as 
such the industry must look to it for gen- 
eral information concerning all branches 
of the industry,” he said. 

“In 1933 the association had 113 mem- 
bers, today it has 315 with branches lo- 
cated in 40 states. The membership in- 
cludes over 80 per cent of the wholesale 
feed manufacturers of the country, that is, 
those who do a carload transit business 
and sell to dealers for resale .. . 

“The wage and hour law is a continuing 
Puzzle even to the administrators in Wash- 
ington and their field representatives who 
are supervising it. When the law was 
Passed it was openly stated by many re- 
sponsible for it that the law needed con- 
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discuss nutrition and 
better sales methods 


J. B. DOHAVEN 


siderable clarification in the way of 
amendments before it could be administer- 
ed properly. This has not been done.” 

Other subjects reviewed by Mr. Field 
included state legislation, the federal food 
and drug act, feed control work, National 
Poultry and Egg board work, National 
feed merchandising council plan, National 
Feed week, ond research and experiment 
work. 

Following the report of Warren R. An- 
derson, Milwaukee, treasurer, Burton Bige- 


PIEDMONT GROUP MEETS 


W. A. Henderson, Henderson Rollers 
Mills, Monroe, N. C. was elected president 
of the Piedmont Millers association at the 
annual convention held at Richmond, Va., 
May 28-29. W. R. Sutherland, Laurinburg 
Milling Co., Laurinburg, N. C., was elected 
first vice president and H. H. Gillum, T. O. 
Gillum & Co., Madison Mills, Va., second 
vice president. 

@— — 
@ ERIE ELEVATOR, Jersey City, N. J., was 
totally destroyed by fire May 31. Thou- 
sands of tons of wheat, much of it believed 
destined for shipment to Great Britain, was 


burned. 


@® YPSILANTI FARM BUREAU ELEVA- 
TOR, Ypsilanti, Mich., has installed a 
new attrition mill. 


low, New York sales counselor spoke on 
“Streamlining Today's Feed Selling Pro- 
gram.” Mr. Bigelow told of ways to in- 
crease sales through better advertising, 
display, and personal salesmanship. 

At the Friday morning session John B. 
Smith, Kingston, R. I. president, Associa- 
tion of American Feed Control Officials 
discussed science and prejudice in feed 
control. He was followed by Homer B. 
Huntington, Chicago, executive secretary 
of the National Poultry and Egg board 
who told of efforts by that organization to 
promote greater consumption of poultry 
products. 

Dr. Gerald Wendt, New York, nationally 
known scientist, gave an illustrated talk 
on the marvels of science and predicted 
advances along scientific lines which 
would greatly affect American life. 

The nutritional program and discussion 
on Saturday, with Dr. J. E. Hunter, Allied 
Mills, Inc., Peoria, Ill., presiding was very 
interesting. A symposium on “Fat Re- 
quirements of The Dairy Cow” was led by 
Dr. W. E. Krauss, Ohio Agricultural Ex- 
periment station, with Dr. C. F. Huffman, 
Michigan State college, Dr. C. F. Munroe, 
Ohio Agricultural Experiment station, and 
Dr. L. E. Loosli, College of agriculture, 
Ithaca, N. Y., as collaborators. 

Important developments in vitamin re- 
search was a topic of the closing speech 
of the convention by Dr. R. Adams Dutcher, 
Pennsylvania State college. 

The entertainment program of the con- 
vention consisted of a dinner dance Thurs- 
day night, a golf tournament Thursday and 
Friday afternoons and a ladies bridge 
party Thursday afternoon. 

Pictures and additional material on the 
convention will be published in the July 
issue of The Feed Bag. 


@ GEORGE H. TULL & SON, INC., Sea- 
ford, Delaware, has been formed with a 
capital of $25,000 to deal in grains and 
food. Incorporators are listed as George 
H. Tull, Floyd A. Tull and James M. Tun- 
nell, Jr. 
@ CLARENCE TELFORD has purchased 
the Casper Feed mill, Cullom, Ill. He will 
make a number of improvements to the 
mill. 
ENTERTAINS GUESTS 

Superior Hatchery and Corn Belt Feed 
Co., Fowler, Ind., recently entertained 60 
guests at a fried chicken dinner at a local 
cafe. The guests were students from Ohio 
State university, poultry promoters from 
Dayton and Purdue university students and 
instructors, who were on a poultry tour 
through Indiana. 
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MN: subject is the changing 

M ve in the feed business 

and its importance to the 
small mixer and feed dealer. In our 
state fifty years ago corn, oats, 
and prairie hay were standard ra- 
tions, and the soils that grew these 
feed crops was rich virgin soil. A 
dairy cow dropped her calf and 
milked off in four to six months 
and produced maybe 50 pounds of 
fat. Today, she must reproduce her 
kind and in addition produce 350 
to 400 pounds of fat. The state av- 
erage is 160 pounds. 


Hogs were carried from a year 
to fifteen months. Today, they must 
be ready for market in five and 
one-half to six months. 


The hen that layed 60 eggs was 
a good hen. Today, she must pro- 
duce 200 eggs to return a profit. 
When I was a boy if we had fried 
chicken by July 4th we were doing 
all right. But, today if you can’t pro- 
duce a 2¥%2 pound bird in nine 
weeks the broiler man is looking 
for a new feed, and we have fried 
chicken the year around. 


During this period the breeders 
have been striving to breed ani- 
mals that were capable of produc- 
ing an ever-increasing number of 
pounds of fat from cows and more 
eggs per hen. This step-up in the 
breeding factor called for a more 
complete knowledge of feed fac- 
tors to supply the proper nutrients 
for maintenance and give the an- 
imals an opportunity to produce in 
line with the breeding. During this 
same time our soils were undergo- 
ing a change. Soils in the early 
days that would produce 40 to 50 
bushels of wheat and 70 to 80 bush- 
els of corn, have through the years, 
been depleted through cropping, 
wind and water erosion to a point 
where the average production of 
wheat is about 14 to 20 bushels 
and around the same figures for 
corn. This soil depletion has be- 
come a serious matter and in re- 
cent years our Federal Govern- 
ment has recognized this fact and 
is bending every effort to rebuild 


in feed business brings new 
problems for retail dealers 


our farm soils through soil build- 
ing crops and fertilizer. With this 
loss of soil fertility comes a lower- 
ing of food nutrients in the feeds 
grown on these soils. 


Now, what has happened to feed 
in this same period? About a half 
century ago alfalfa was introduced 


THIS address entitled “The Changing Pic- 
ture in the Feed Industry” was delivered 
by W. L. Drake, Humboldt Elevator Mills, 
Humboldt, Kansas, at the Kansas Grain, 
Feed & Seed Dealers’ convention held at 
Wichita, Kansas, May 16-17. New officers 
elected were: Dan C. Sullivan, Ulysses, 
president; C. C. Smith, Conway Spring, 
vice-president; J. F. Moyer, Dodge City, 
secretary-treasurer. 


in our section with the claim it was 
a legume and made a better rough- 
age than prairie hay and corn fod- 
der. We didn’t know why, but our 
stock did better when alfalfa was 
a part of the ration. Today we 
know why—it is a fine legume con- 
taining protein, minerals, and prop- 
erly prepared, is very high in vita- 
min A. But, preparation determines 
the food value. Example: Alfalfa 
cut in the early bloom stage and 
dehydrated may contain as much 
as twenty-three units of protein and 


as high as 240,000 units of vitamin 
A, while later cut sun cured will 
run about twelve to thirteen units 
of protein and may contain as low 
as 30,000 units of vitamin A. 


Tankage and meat scraps were a 
by-product until it was discovered 
that when hogs had access to it 
they took less corn to produce 100 
pounds of pork. When dried and 
packed in commercial form it was 
found to contain 60% protein. 


The flour millers either gave bran 
away or dumped it in the river. 


The cotton industry developed 
cottonseed meal, then came lin- 
seed, peanut, soybean, corn gluten 
meal and a host of others, all high 
protein feeds. Our colleges, feed 
men and feeders found that by 
supplementing these high protein 
feeds with farm grains they were 
able to step-up production. Today 
we find we can feed a rich pro- 
tein feed, get good production for 
awhile, then we begin to develop 
breeding disorders in our cattle and 
breakdowns in our laying flocks, 
which result in lost time, production 
and high mortality. 


So, about 25 years ago we start- 


(Continued on Page Twenty-eight) 


Geed Please 


OW well are you informed about the feed business? Can you answer the ques- 
tions your customers ask you? Here is a “Busy Feed Man's School” that will 
appear every month in The Feed Bag to help you improve your knowledge. First, 
write what you believe to be the right answers to the following questions on a piece 
of paper. Then, consult your copy of The Feed Bag Annual Red Book and turn to 


the pages indicated after each question to find the correct answer. 


20 on each question. 


Grade yourself 


Why is bone black well suited for mineral feeds? (See Page 37) 

Does linseed meal act as a laxative? (See Page 51) 

What is dicalcium phospate and is it soluble? (See Page 59) 

What are the official definitions for sorghum products? (See Page 77). 
Of what vitamin complex is riboflavin composed? (See Page 89) 
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“NOPCO XX” Fortified 
Cod Liver Oil 

400 D—3000 A 

Units Per Gram 


“NOPCO XX” Vitamin 
A _ D Feeding Oil 
400 D—3000 A 
Units Per Gram 


“NOPCO 400” Vitamin 
A and D Feeding Oil 

400 D—2000 A 

Units Per Gram 


“NOPCO X” Vitamin 
A and D Feeding Oil 
400 D—1000 A 
Units Per Gram 


“NOPCO 85” Vitamin D 
Feeding Oil 
85 Vitamin D 

Units Per Gram 


(appreciable Vit. A t 


VITAMIN AandD OILS 


To help solve your feeding oil problems. 


| ie men today are asking “How can I get the exact 
Vitamin A and D oil to suit my needs—at the right 
price for feed economy?” Here is NOPCO’s answer—the 
most complete, practical line of feeding oils ever assembled. 
To round out the present line, NOPCO has added two 
new oils to its famous family of dependable Vitamin A and 
D oils. This wide selection offers feed men a practical 
solution to many of their feeding oil problems. 
Here are six benefits you can get from the new NOPCO 
line of Vitamin A and D oils: 


I. You can select the exact oil which best suits your 
market requirements and your purse—from one complete 
line of oils sold by one reliable supplier. 


2. You can cut feed costs without sacrificing high quality 
of ingredients or successful results. 


3. You can now get a good reliable NOPCO oil at an 
attractive price which will help you avoid an unwilling 
switch to other oils which offer lower prices—but not 
NOPCO’s background of 14 years of successful results 
in feeds. 


4. You can enjoy a feeding oil which is not just “fish oil” — 
but a scientific blend of Vitamin A and D oils of true 
“NOPCO-Quality” — manufactured and tested by 
NOPCO’s exacting standards. 


3. You can enjoy the benefits of NOPCO experience— 
NOPCO nutritional and sales services—NOPCO depend- 
ability—and at the same time meet every requirement of 
changing feed and oil market conditions. 


G. You can enjoy the added selling boost given to your 
feeds by NOPCO’s national advertising to poultry and 
turkey raisers—no matter which fine NOPCO oil you use. 
* Trademark of National Oil Products Company. 


Write for full details and latest quotations on any of the 
dependable NOPCO Vitamin A and D oils. 


NATIONAL OIL PRODUCTS 


ANGELES | 
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Reasons 


Tio fortunate enough to be in at- 
tendance at the opening session of the 
Central Retail Feed association conven- 
tion held at Milwaukee, Wis., June 9-10 
were priviledged to hear an outstanding 
and unusual talk on “How To Sell” by 
R. C. Borden, merchandising consultant, 
New York City. 

Mr. Borden, author of a number of text 
books on selling and considered one of 
the leading experts in his particular line, 
had the opportunity to spend 10 years 


why sales are most 
frequently lost 


travelling about the country interviewing 
and studying successful salesmen. From 
the countless notes taken in these inter- 
views he compiled a list of “sales killers” 
and selling points that seem to have uni- 
versal applicability. 

From the confidential reports of over 


MINRAL 
MEAT 
MEAL 


The 2 for 1 favorite 
with feed dealers... 


| because it’s a 2 for 1 


. » » VALUE to hog feeders 


$9 hogs and 60¢ corn are “naturals” 
for dealers selling Minral Meat Meal. 
Because it gives feeders BOTH Min- 
erals and Proteins, in one bag, at one 
low price. And hog feeders know that 
mineral and protein balance can save 
up to 5 bushels of high-priced corn 
for every 100 lbs. of gain. 


Minral Meat Meal feeds TWICE as 
far as tankage. Builds steady, year 
’round repeat sales. By far the largest- 
selling mineral and protein hog sup- 
plement in the heart of the hog belt 
today. 


BIG PROFIT DEAL FOR DEAL- 
ERS — Write today for our dealer 
proposition. It’s a honey! 


e@26¢ 


SARGENT & CO., Des Moines, lowa 


Halt a Century of Reliable Quality 


half a million salesmen he selecied the 
following 20 reasons why sales are most 
frequently lost: 

1. I made exaggerated claims about my 
product. 

2. I spent all my time on points easy to 
reach. 

3. I didn’t use my selling tools. 

4. I kept my mouth open too long. 

5. I didn’t cover my sales story thor- 
oughly. 

6. I didn’t know enough about the cus- 
tomer’s problem. 

7. I didn't sell myself to the customer. 

8. I got into an argument with the buyer 
and I won the argument. 

9. I didn’t know enough about the thing 
I was selling. 

10. I spent too much time knocking my 
competitor. 

- 11. I got licked by my customer's story 
for reciprocity and friendship for a com- 
petitor. 

12. I didn’t generate enough desire for 
the product. 

13. I didn’t plan my presentation. 

14. I got licked on price and secretly 
agreed that my product cost so much. 

15. I neglected my customer too long 
and someone else beat me out. 

16. I wasn’t a good closer and couldn't 
change “sometime” to “now”. 

17. I lost the sale because of a com- 
plaint on a previous transaction. 

18. The customer sensed I was a high 
pressure trickster. 

19. Both my body and voice were poor 
instruments of communication. 

20. I wasn't clear enough. I did a poor 
job of telling a story about a technical 
product to a non-technical minded cus- 
tomer. 

Out of the many reasons above Mr. 
Borden stated that more sales are lost 
because the salesman wasn't a good clo- 
ser than for any other reason on the list. 
In other words many salesmen were able 
to make a fine sales talk and presentation 
but they didn’t know how to close the 
sale and get the order. 

In closing a sale the speaker made the 
fcllowing recommendations: First, tell a 
story complete enough to justify a close. 
“Touch each base before you try to run 
home,” he remarked. Secondly, tell a 
story interesting enough to justify a close. 
Ai this point Mr. Borden gave an inter- 
esting demonstration of how a salesman. 
who had been unusually successful in 
selling automatic stokers illustrated his 
point. One of the features of this particu- 
lar stoker was that all of the parts were 
made of steel instead of cast iron which 
was used in some of the competing makes. 
Mr. Borden produced two frying pans one 
of cast iron and the other made of steel. 
A few blows from a hammer shattered the 
cast frying pan but only dented the steel 
one. 

Third, he continued, tell a story clearly 
enough to justify a close. Use 10c words 
and avoid technical terms unless you are 
sure the customer understands them. 

His next recommendation brought a roar 
of laughter when he gave as his fourth 
point; “Make a noise like a moose.” By 
this he explained he meant the salesman 


(Continued on Page Thirty-eight) 
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PONT ANNOUNCES 


Vitamin D for poultry feed manufacturers 


now available through 


DELS 


REG. U. S. PAT. OFF. 


‘D’-ACTIVATED ANIMAL STEROL (VITAMIN D 
In Edible Powder 


UNRETOUCHED PHOTOGRAPHS OF CHICKS 
IN DU PONT ASSAY NO. 45 


The potency of “Delsterol” is tested by chick 
assay methods prescribed’ by the Association 
of Official Agricultural Chemists. The chicks in 
the photograph above were fed with “Delsterol” 
in Du Pont’s assay No. 45. At the completion 
of this three-week test period, these chicks 
showed normal, healthy growth. Below are 
shown individual chicks from the control group 
fed on a ration without Vitamin D in the same 
assay. These chicks were weak and unthrifty, 
the result of Vitamin D deficiency. 
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HE development of “D’”-ACTIVATED 

ANIMAL STEROL climaxed ten years of 
Du Pont research to perfect a new and eco- 
nomical source of Vitamin D. And now, for 
the first time, increased production facilities 
make possible this announcement to poultry 
feed manufacturers. 


“Delsterol’’—a domestic product 


‘‘Delsterol” is the result of a new scientific 
discovery, and is made entirely from domestic 
raw materials. This alone sets it apart from 
other sources of Vitamin D, for it protects the 
feed manufacturer against scarcity of supply 
and attending high prices when world condi- 
tions are disturbed. 


A new source of Vitamin D with 
Many Unexcelled Features 


But even more important, ‘“‘Delsterol’”’ has a 
number of specific, distinctive qualities which 
have been proven in the laboratory and in field 
tests. It’s more economical. Has unusual sta- 
bility. And as it has a powder carrier, it’s 
more easily and more efficiently dispersed in 
mash. In cold weather, it won’t congeal. Can’t 
impart “off” taste or odor. Since “‘Delsterol” 
is highly concentrated, it’s easier to store 
and to use, and affords substantial economies 
in transportation costs. 


Tested, Dependable and Economical 


Vitamin D is an essential nutritional element. 
Adequate amounts of Vitamin D must be fed 
to chicks for normal growth and sound bone 
development, and to mature stock for satis- 
factory egg production and good hatchability. 
Today, “Delsterol” supplies this all-important 
feeding ingredient in a new, dependable and 
economic form. It holds its potency. Its effec- 
tiveness and value have been proven over and 
over again through careful research and test- 
ing in actual use. 


Technical Service 


Write for informative booklet on ‘‘Delsterol.” 
Our technical staff is prepared to render service 
and assistance to poultry feed manufacturers, 
either in the field or in our new air-condi- 
tioned biological laboratory. These facilities 
for specialized assistance have been developed 
as a constructive service for the poultry feed 
industry and are now available in connection 
with essential poultry-feeding problems. 


E. I. DU PONT DE NEMOURS & CO. (INC.) 
ORGANIC CHEMICALS DEPT., WILMINGTON, DEL. 


*"'Delsterol” is Du Pont’s registered trade mark for 
"D"-ACTIVATED ANIMAL STEROL. The Association 
of Feed Control Officials has authorized this designation 
for feed manufacturers using “'Delsterol” asa Vitamin D 
supplement for poultry feeds. The designation is placed on 
feed bags and wherever else it is required by authorities. 


1. Provides Vitamin D requirement for nor- 
mal growth and bone development of chicks, 
satisfactory egg production and good hatch- 
ability. 


2. Is a uniform domestic product of proven 
efficiency and potency, providing a depend- 
able and unvariable source of Vitamin D to 
supplement feeds. 


3. Made by Du Pont, and tested by chick as- 


Outstanding Advantages of “Delsterol” 


says in Du Pont and independent laboratories. 


4. The powder carrier of “‘Delsterol” affords 
unusual dispersement qualities the year 
around. Eliminates “off” tastes and odors. Is 
easily mixed in any standard equipment. 


5. Has unusual stability. Guaranteed for one 
year when stored in original containers. 


6. Highly concentrated. More economical to 
ship and store. 


DEL 


STEROL 


REG. U.S. PAT. OFF. 


- DU PONT’S TRADE MARK FOR“D”-ACTIVATED ANIMAL STEROL 
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ed working with minerals in connection 
with our proteins and today we are us- 
ing up to 28 different minerals in vary- 
ing amounts. The approximate amounts 
of 11 essential minerals are known while 
others show only in trace amounts and 
their importance is yet unknown. As 


science kept working on this mineral fac- 
tor something else was discovered. About 
15 years ago, they found something that 
seemed to aid in the assimilation of some 
of these minerals and they called it vita- 
min D, and today it takes just about half 
of the alphabet to identify all of the vita- 


recently completed. 


us in confidence. 


mins. 


With this knowledge a great deal 
of work has been done on chicks to deter- 
mine the amounts of these various ele- 
ments necessary. Today we are able to 
supply the correct amount of this or that 


vitamin for optimum results. The vita- 
mins have always been in feeds, but in 
varying amounts and it is only recently 
we have been able to segregate and class- 
ify them. So, now, with this more com- 
plete knowledge of feed requirements for 
various livestock, there are some indica- 
tions that we can feed lower protein 
feeds and get better results than for- 
merly thought possible. In the early days 
wheat bran containing 15% protein was 
considered worthless, while today it is an 
important ingredient in most rations. 


Can 


No matter what your problem, Ibberson can 
solve it. We’ve been doing it for 60 years. 

Shown above is the new plant of the Scotland 
Community Elevator, Scotland, S. D., which we 


Consultation Without Obligation 


Learn how we can save you money on your 
building, and lower your production costs. Write 


OMPANY 


MINNEAPOLIS 


Our large manufacturers maintain their 
own experimental farms, which are 
staffed with specially trained technicians 
whose job it is to find ways to maintain 
high production levels and reduce pro. 
duction break-downs. 

The knowledge gained through experi- 
mental work has changed the roadside 
warehouse that handled millfeed, tankage 
and cottonseed into a super-service sta- 
tion with attendants familiar with nutrition 
and the various types of livestock prob- 
lems. The successful mixer of today knows 
that all feeds are not alike, though they 
may carry the same analysis and ingredi- 
ents on the tag. One will carry just enough 
of protein, fat, fibre and nitrogen free ex- 
tract to come up to the guarantee on the 
tag, while the other feed meets those same 
requirements, but in addition contains the 
essential minerals and vitamins in solu- 
able form that will give optimum results 
and the latter will be worth $15.00 to 
$20.00 per ton more to the feeder who 
uses them. 

Dairy feeds have been developed that 
permit cows to produce year after year 
at an unusually high level. 

Calf feeds have been developed that 
will build better cows than milk at lower 
costs. 

Poultry feeds that develop broilers in 
dark rooms up to 2/2 pounds in eight to 
nine weeks with firm, sweet meat. 

Laying rations that permit average pro- 
duction above 50%, with mortality well 
below 15%. 

Hog feeds that help the brood sow to 
farrow stronger, healthier litters that go 
on the market in 52 months. 

These changes have been brought about 
by a fuller understanding of complete 
nutrition. 


IOWA GROUP MEETINGS 

Group meetings of the Western Grain & 
Feed association throughout Iowa the past 
few months have helped officials to dis- 
cuss trade problems more intimately with 
members in various sections of the state, 
according to Gradon “Duke” Swanson, 
secretary. 

Meetings were held in April at Sac City, 
Algona, and Iowa Falls. During May, 
meetings were held at Boone and Cedar 
Rapids. In all instances dealer interest was 
considerable. A good program was lined 
up for each meeting, and the special 
treat in all cases was fried chicken. The 
May 9 meeting at Cedar Rapids was held 
following the conference on soybean stand- 
ards. 

OKLAHOMANS ELECT JOHNSTON 

Dale Johnston, Enid, was re-elected pres- 
ident of the Oklahoma Grain & Feed Deal- 
ers association at the annual convention 
May 14-15 at Enid. Other officers elected 
were: E. S. Bouldin, Muskogee, vice pres- 
ident; E. R. Humpphrey, Enid, secretary- 
treasurer; directors, W. O. Wheeler, Weath- 
erford; M. E. Humphrey, Chickasha; H. F. 
James, Gage; Ben F. Feuquay, Enid and 
J. F. Yergler, Oklahoma City. 

@ BAXTER Grain & Coal Co., Baxter, Ia, 
has completed construction of a steel ware- 
house and installed a late type feed mixer. 
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In banks and school houses from one 
end of Green county, Wisconsin, to an- 
other are 1941 calendars bearing a poem, 
“America, We Speak”. It was written by 
A. M. Lystad, proprietor of the Monroe 
Produce Co., whose hobby is that of writ- 
ing lyrics for songs. A local music store 
is setting it to music: 


Oh, Uncle Sam you're a Grand Old Man, 
The father of them all. 
We pray and we plead that you will now 
heed 
To the call of those who did fall. 
Remember, we went and we willingly 
spent 
Our life and our blood for you all; 
We are resting today in a land far away, 
Please listen to us, we pray. 


Mr. Lystad’s given name, with the ini- 
tials “A. M.” suggest that he’s up in the 
morning and out on his rural routes cov- 
ering the hills and valleys about Monroe, 
Wisconsin. As a boy of Scandinavian de- 
scent, he grew up on a farm in Minne- 
sota, so the countryside starts him to 
whistling and making up poems. 

Before he married a Swiss maid from 
New Glarus, he wrote such lyrics as, 
“Whisper, I Love You”, “I Will Love You 
Forever’, and “I Will Do What You Want 
Me To Do”. A little later he wrote, ‘“Set- 
tle Down, Big Boy”, “Coming Home”, and 
some months later, “That Sweet Little 
Baby of Mine”. While in France during 
the World War, he wrote “We Legion- 
aires”. All of these poems have been 
published. 

Mr. Lystad was in the banking business 
before coming to Monroe, Wisconsin, eight 
years ago. In connection with his produce 
and feed business, he has a cold storage 
plant for the popular Swiss cheese which 
is known in all parts of the country. 

@ JOSEPH SCHAEFER & SONS, Spring- 
field, Ill., have established a feed ware- 
house at the Community Produce, 604 N. 
Tremont St., Kewanee. 
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IODINE RESEARCH 

The Iodine Educational Bureau's fellow- 
ship, with a program embracing the de- 
velopment of new medicinal and industrial 
uses of iodine, has investigated and evalu- 
ated a variety of novel products containing 
iodine. During 1939-40 iodine in nutrition 
and agriculture was emphasized, and a 
system was introduced for the voluntary 
regulation of the iodine content of animal 
feedstuffs. To assist in this work, a pro- 
cedure for the determination of iodine in 
livestock mineral supplements was devel- 
oped and distributed to the feed industry. 

Of special value was the finding that 
powdered potassium iodide, of particle size 
as small as 300 mesh, could be given as 
a waterproof coating by milling with 10 
per cent of its weight of impalpable cal- 


cium stearate or magnesium stearate. The 
resulting product, now on the market and 
in successful use, is a free-flowing powder 
that has greatly improved stability in the 
presence of salt or mineral oxidizing cata- 
lysts and yet exhibits complete absorb- 
ability in the digestive tract. 

@ HEISE BROS. feed store, French Lick, 
Ind., has gone out of business. S. A. Mor- 
gan, manager has been forced to retire 
because of ill health. 


@ STATE STREET FLOUR & FEED mill, 
Holley, N. Y., owned by Fred Redinger, 
and operated by G. C. Neigh, Rochester, 
was recently destroyed by fire. Loss was 
estimated at $8,500.00. 


Counj King 
Mineral. Feed 


Over 6,000 dealers are now han- 
dling this popular mineral in the 
United States and Canada—there 
must be a reason. Popular-priced 


for VOLUME business; low 
costs that make YOU a nice VA The 
profit against any and all min- 
eral competition. A steady re- 
peat business that grows and 


GROWS. 


MANUFACTURES 


| 


Fifty convenient warehouse stocks to give you fastest 


service. Ask 


your dealer friends; get our proposi- 


tion; line up with Corn King this season. Write for 


the facts. 


YOUR SUPPLY HOUSE 


for Dips, Sprays, Insecticides, 
Livestock Remedies 


A COMPLETE LINE of profit-makers for you un- 
der the famous Corn King brand. Dips, sprays, worm- 
ers, disinfectants, and popular livestock remedies that 
are easy to handle, make you a fine profit and fit 
right into your business. Somebody is selling these— 
why not you? Drop us a line, get our list and prices. 


Same-day service on all orders. 


THE SHORES CO. - 
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Dealers Hail The 


Y/ ITH their sense of security challeng- 
ed by numerous speakers, hundreds 
of feed dealers in attendance at the 16th 
annual convention of the Central Retail 
Feed association returned to their homes 
in Wisconsin and northern Illinois with 
repeated warnings ringing in their ears 
that the American way of life has reached 
the crossroads where it becomes necessary 
for feed dealers, as well as all other 
Americans, to buckle down and fight if 
they are to maintain the right and liber- 
ties we have long taken for granted as 
our inalienable right. 

From the opening address of welcome 
by E. H. Hiemke, president of the Mil- 
waukee Grain & Stock Exchange to the 
closing speech by Walter B. Krueck, Allied 
Mills, Inc., Fort Wayne, Ind., scarcely a 
speaker failed to point out the dangers 
confronting not only the feed industry but 
all industries, groups, individuals and our 
entire democratic form of government. 

“Today we are in a period of complete 
national emergency,” stated Mr. Hiemke, 
“This means that the nation is on a war 
footing, that more than ever you will be 
subjected to federal controls. More than 
ever you need the services of your Cen- 
tral Retail Feed association and of your 
Grain & Feed Dealers National associa- 
tion. I should like to urge you all to be- 
come a member. You need us and we 
need you for national defense of our 
trade.” 

At the conclusion of Mr. Hiemke’s re- 
marks President John A. Becker, Monroe, 
on behalf of the association presented 
him with a beautiful gold-fringed flag for 
the Exchange floor. In making the presen- 
tation Mr. Becker said: 

“The Milwaukee Grain & Stock Ex- 
change has shown our association many 


favors and courtesies .. . The gift we now 
bring to you was born of an ideal which 
after more than 150 years has proved the 
soundness of its heritage. Men have fought 
and died for the principles for which it 
stands. A free people today cling to it 
as a symbol of the last remaining home 
of a war torn world. It is the priceless 
heritage of us all—The American flag.” 

Speaking on “The Nation's Job” U. S. 
Senator Alexander Wiley, Chippewa Falls, 
Wis., declared, “The nation’s job today, 
in a world of collapsing values, in a tor- 
tured world of force and fear, is to retain 
and develop for ourselves a way of life 
which we have cherished ever since that 
sweltering fourth of July in 1776.” 

At the Tuesday morning session, Ray B. 
Bowden, executive vice president of the 
Grain & Feed Dealers National associa- 
tion, Washington, D. C., jolted his audience 
when he remarked: 

“It's a question in my mind if the white 
Nordic race will continue to survive the 
next 100 years as the dominating race of 
the world. We have gotten tired. We've 
grown fat and sleek and lazy. We no 
longer have the ambition to stand up and 
fight for the rights and liberties that we 
never had to fight for before.” 

In the closing address of the conven- 
tion by Walter P. Krueck, divisional sales 
manager, Allied Mills, Inc., the speaker 
recalled the startling statements of Senator 
Wiley and Mr. Bowden and in asking 
what we were going to do about it stated 
that we must build men and become lead- 
ers of men. 

“The only way to whip a fifth column,” 
said Mr. Krueck, “is to build a sixth col- 
umn so strong that the fifth column can't 
win.” 

Although the total registrations of 583 


was slightly lower than last year, there 
was little doubt on the part of those in 
attendance that the 1941 convention was 
one of the most enthusiastic and inspired 
meetings on record. 

New directors elected for three year 
terms were: Elmer De Broux, Valders; and 
William Borst, Brooklyn. Paul Gebert, Jr., 
Lincoln Mills, Merrill, was re-elected to the 
board and was also elected president of 
the association for the coming year. The 
convention heard that Mr. Gebert was 
hospitalized at Merrill with an attack of 
the flu and thus could not attend the 
meetings, and that Mrs. Gebert was also 
in the same hospital suffering from pleu- 
risy. Hopes were expressed for their rapid 
recovery. 

Other officers elected were: Fred H. 
Pittelkow, H. P. Schmidt Milling Co., Osh- 
kosh, vice president; B. J. Logan, Westby 
Feed & Seed Co., Westby, secretary-trea- 
surer; and David K. Steenbergh, publisher 
of The Feed Bag, Milwaukee, executive 
secretary. Holdover directors in addition 
to Mr. Logan and Mr. Pittelkow are Orin 
Trindal, O. W. Trindal Co., Loyal; Albert 
Zutter, Zutter Elevator, Chippewa Falls; 
John A. Becker, Wm. A. Becker Co., Mon- 
roe; and Jacob Hunter, Antigo Flour & 
Feed Co., Antigo, Wis. ' 

In his annual address, President Becker 
stated that the future looked much brighter 
for the Wisconsin dairy farmer and that 
although the state milk flow had increased 
11% above that of a year ago, wholesale 
prices of all dairy products had increased 
22%. With livestock and poultry also 
showing both increased production and 
better prices the general level of all Wis- 
ccensin farm product prices is 21% above 
the level of last year. 

Mr. Becker led off the attack, which was 
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{ind it necessary to attend a great many 
conventions) the directors won and were 
each presented with an American flag. 
The victorious team composed of John 
Becker, Jake Hunter, Ben Logan, Al Zutter, 
Orin Trindal and Fred Pittelkow kazooed 
“I've Been Working On The Railroad.” The 
Screwball kazoo band who gave a beauti- 
ful rendition of “Sweet Violets” consisted 
of Harry Cowan, Jack Sams, Walter Berger, 
Earl Warner, Harvey Yantis and Dave 
Steenbergh. 

The following received $5.00 attendance 
awards: Dewey Beyer, Beyer’s Hybrid Co., 
Fond du Lac; Elmer De Broux, Valders 
Elevator Co., Valders; Stanley Brandeis, 
Stanley Brandeis Co., Sturgeon Bay; R. H. 
Schneider, H. P. Schmidt Milling Co., Osh- 
kosh; Austin Crook, Bay State Milling Co., 
Winona, Minn. 


PANORAMA of the Central Retail Feed association convention, 
Milwaukee, can be seen from the pictures below, shot by The Feed 
Bag photographer. Left to right, across the top row, are shown 
John Becker, Monroe, and R. C. Borden, New York City; Ernest 
Bollman, Melvin Gumm and Morris Mills, Milwaukee; Kermit John- 
son, Claude Johnson, Waupaca, Wis., and J. L. Kierzkowski, Rosen- 
dale, Wis.; John Becker presents E, H. Hiemke, president, Milwau- 
kee Grain & Stock Exchange, with a flag; C. L. O. Smith, Janesville; 
Mr. and Mrs. Harris Nelson, Pittsburgh; Wayne Fish, Minneapolis, 
harmonizes with Margie. Second row: Walter Berger, Des Moines, 
and W. D. Walker, Chicago; Ed La Budde, Milwaukee, reminesces 
with E. C. Dreyer, St. Louis; George La Budde, Milwaukee, Carl 
Sederholm, Waukesha, and Mayor Robert Herrick, Harvard, Ill.; 
Harris Nelson, E. H. Russell, Minneapolis, and Roy Herrick, Harvard, 
Ill; Senator Alexander Wiley greeted by William Knauf, Chilton; 
William Lasher, Charles Thomas and Ray Kanitz, Milwaukee. Lower 
row: Herman Raabe, Reeseville; Oscar Zwald, Slinger, and Richard 
Teweles, Milwaukee, scene at registration desk; Harold Vorhes, 
East St. Louis, Ill., visits with Carl Orsinger, Waterloo, la.; Gradon 
(Duke) Swanson, Western Grain & Feed association secretary, visits 
with Ray B. Bowden, Grain & Feed Dealers association vice-president; 
Orin Anderson, Edgerton; Herman Deutsch, Milwaukee; E. C. Dreyer, 
St. Louis, and Otto Sickert, Milwaukee; John Rayney, Fox Lake, 
Ill., and Herbert Schauf, Janesville. 


E. C. Dreyer, Dreyer Commission Co., 
St. Louis led off the afternoon session with 
a talk on “The Feed Trade During the First 
World War’’. Mr. Dreyer compared prices 
of basic feedstuffs such as bran, gray 
shorts, etc. through various periods of the 
war years 1917-1919 and how prices were 
affected by actions of congress, federal 
price fixing and milling rules. He caution- 
ed his audience however that the com- 
parisons were not important as the present 
situation is entirely different. During the 
first war he pointed out European coun- 
tries were raising very little wheat or 
corn and the whole world supply was 
short, while at present Canada, Australia 
U. S. and South America are burdened 
with an oversupply. 

One of the highlights of the convention 
was the address by U. S. Senator Alex- 
ander Wiley. In discussing “The Nation's 
Job” he related the various steps that 
must be taken and problems that must be 
overcome to prepare our military, econom- 
ic, social and individual defense. In pass- 
ing, he mentioned that the world had 
known over 8,000 eternal peace pacts but 
that their average life had been only two 
years. Senator Wiley stated that there was 
no argument in Congress that we need a 
preparedness program but that there was 
room for disagreement in the way we are 
going about it. He criticized the lack of 
foresight on the part of the administration 
and stated that, “If President Roosevelt 
had made the speech he made three 
weeks ago—a year and a half ago—there 
would be no army in the California air- 
plane factory today.” 

Prof. Asher Hobson, University of Wis- 
consin, Madison, spoke on “Probable Ef- 
fects of the War Upon Agricultural Prices.” 
He pointed out that agricultural prices will 


probably continue to rise, first because of 
the skyrocketing of government expendi- 
tures and government borrowing, and sec- 
ondly because of the huge shift of man 
power from productive pursuits to non- 
productive pursuits. 

“Unless the federal government puts on 
some checks,” said Prof. Hobson, “we are 
bound to have a decided increase in food 
prices. How high prices will go ‘largely 
depends on the taxing policy of the gov- 
ernment. If we decide to pay as we go 
prices won't jump so fast or maybe not 
at all if our surplus purchcsing power is 
taxed enough.” 

Prof. Paul H. Phillips, University of Wis- 
consin, Madison was the last speaker on 
the afternoon program and discussed “Re- 
search in Biochemisiry”. He stressed the 
fact that the feed business today has be- 
come highly specialized and that it not 
only requires better business acumen and 
experience but also more technical and 
research study. 

Although iodine is well known as a com- 
mon preventative for goiter in cows, Prof. 
Phillips said he had found goiter preva- 
lent in calves at several large dairy farms 
in Wisconsin simply because the owner 
was not using iodized salt. He also de- 
scribed methods for stabilizing iodine in 
salt and told the feed dealers that it was 
part of their duty to keep their customers 
well informed. 

Those receiving the $5.00 awards were: 
C. O. Ryde, Ryde & Co., Chicago; A. F. 
Smith, Silver Lake Feed mill, Manitowoc; 
Emery J. Ansorage, J. M. Ankerson Co., 
Gillette; V. A. Stakemiller, Rockford Farm 
Supply, Rockford, Ill., and Henry Ott, Farm- 
ers Equity Co-op., Plymouth. 


(Continued on Page Thirty-four) 
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Penn Dealers Name 
Nolan Second Time 


John V. Nolan, Malvern, Pa., was re-elect- 
ed president of the Southeastern Pennsyl- 
vania Feed Merchants association at a 
recent meeting of the group held at the 
Brookside County Club near Pottstown. 

Clarence Kratz, Schwenksville, was re- 
elected vice president; S. L. Shanaman, 
Honey Brook, was named secretary-trea- 
surer; and Howard A. Simpson, Norris- 
town, assistant secretary. Albert J. Thomp- 
son, Wycombe, and William Vandegritt, 
West Chester, were elected as member; 
of the executive committee. 

" Besides the reports of the officers and 
the several committees there were discus- 


sions of current topics pertaining to th> 
feed trade, developments in the Wages 
and Hour law, and a short talk by Albert 
Thompson on the approaching convention 
of the Eastern Federation of Feed Mer- 
chants to be held at Binghamton, N. Y. 
June 20-21. 

@ COLCHESTER MILLING CO. plant at 
Essex Junction, Vt., was destroyed by fire 


last month. 


@ TERMINAL GRAIN CORP., Sioux City, 
Ia., is building a new elevator at a cost 
of $75,000, which will have a storage 
capacity of 500,000 bushels. The corpora- 
tion already has storage facilities for 1,- 
250,000 bushels. C. E. McDonald is man- 
ager. 


Aucther Purina Qinat 
eee NATIONAL PULLET 
IMPROVEMENT MONTH! 


@ For the third straight year, Purina has set aside the month of 
June as National Pullet Improvement Month. 


Realizing that sturdy, well-developed pullets are the basis of success in 
poultry raising, Purina originated the Pullet Improvement Month 
campaign three years ago. It is a campaign to help poultry raisers grow 
the kind of pullets that will make money for them . . . to help feed 
dealers make additional profits through the sale of growing feed. 


Feed Hoppers Promote Feed Sales 


Tied in with the National Pullet Improvement Month campaign has 
been the famous Purina “Feed Saver Mash Hopper.” More than 200,- 
000 of these all-metal mash hoppers have been furnished to poultry 
raisers at reduced prices with the sale of Purina Growing Chows. Ask 
any Purina dealer what this special offer did to help him get growing 


mash business. 


Pullet Improvement Month is another of the many constructive pro- 
grams which Purina has originated and carried out to build a solid, 
permanent poultry industry, in the community around the store with 


the Checkerboard Sign. 


Tie-in with these Aggressive Campaigns 
When you hanga Checkerboard Sign on your store front, you tie-in with 
the aggressive nation-wide promotion that is behind each of these out- 
standing campaigns. You identify your store with a celebrated line of 
products that for 48 years has established itself permanently in thousands 
of communities throughout America. 


The Purina salesman in your territory will be glad to tell you more about 
National Pullet Improvement Month. Also to tell you more about the 
profit and opportunity with the Purina Franchise. Ask him to call. 


PURINA MILLS 


Checkerboard Square 


St. Louis, Mo. 


SEs 
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National Federation 
Selects Committees 


Routine business was transacted at the 
annual meeting of the board of directors 
of the Millers National federation, Chicago, 
on May 14, with the following executive 
committee elected: 

Ward Magill, Kansas Milling Co., Wichi- 
ta, chairman; Sydney Anderson, General 
Mills, Inc., Minneapolis; J. C. Beaven, 
Standard Milling Co., Chicago; Fred Bor- 
ries, Ballard & Ballard Co., Inc., Louisville; 
J. R. Brown, Stanard Tilton Milling Co., 
Dallas; O. D. Fisher, Fisher Flouring Mills 
Co., Seattle; R. W. Goodell, Commander 
Larabee Milling Co., Minneapolis; C. C. 
Kelly, William Kelly Milling Co., Hutchin- 
son, Kansas; Fred J. Lingham, Federal 
Mill, Inc., Lockport, N. Y.; A. E. Mallob, 
Pillsbury Flour Mills Co., Minneapolis; C. 
D. McKenzie, McKenzie Milling Co., Quin- 
cy, Mich.; Philip H. Postel, Postel Milling 
Co., Mascoutah, Ill.; John A. Reis, Acme 
Evans Co., Indianapolis; Jess B. Smith, As- 
sociated Millers of Kansas Wheat, Kansas 
City; W. B. Webb, Wabasha Roller Mill 
Co., Wabasha, Minn. 

Mr. Goodell was re-elected first vice 
chairman, and E. H. Leonard, Preston 
Shaffer Miller Co., Walla Walla, Wash., 
second vice chairman. Herman Steen was 
re-elected federation vice president and 
secretary; Herman Fakler, vice president 
and Washington representative, and F. A. 
Smith, treasurer. 


NEW RED COMB PLANT 

A new feed manufacturing plant is be- 
ing constructed at the Marine terminal, 
Wilmington, Delaware, by Hales & Hunter, 
Chicago, at a cost of $500,000. 

The plant will be served by three rail- 
roads, the Pennsylvania, the Reading and 
the Baltimore & Ohio, and will also have 
excellent facilities for the fast loading of 
trucks. 

To be completed about October 1, the 
plant will serve Red Comb feed accounts 
in New England, Long Island, New Jer- 
sey, eastern Pennsylvania, the Del-Mar-Va 
peninsula, Maryland and Virginia. The 
Hales & Hunter mill at Chicago will con- 
tinue to serve the feeding trade in the 
Middle West and the Kansas City mill will 
take care of the states in the Missouri 
Valley. 


© 
MINNESOTA 

Lawrence LaPlant, Anoka, has pur- 
chased the feed business of his father, W. 
H. LaPlant. 

Jens Schallberg has succeeded George 
Turner as manager of the Hilltop Feed Co., 
Elk River. 

Wm. T. Morin has purchased a feed mill 
at Alden. 

Carl Kispert has purchased the feed mill 
owned by Lyman Bausman at Kenyon. 

Howard Wright has taken over a feed 
mill at Lakefield, operated by J. G. Died- 
rich. 

The Farmers’ Grain and Elevator Co., 
Sauk Centre, was damaged by fire last 


month. 


@ W. H. HENCHAL, formerly of Gilman, 
has opened a feed store at Tama, Ia. 
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{TH the anonuncement of 

the addition of two out- 

standing speakers to the 
program, plans are rapidly nearing 
completion for the annual conven- 
tion of the Eastern Federation of 
Feed Merchants to be held June 20- 
21 at the Arlington hotel, Bingham- 
ton, N. Y. 

The two additional speakers as 
announced by Louis E. Thompson, 
executive secretary are: Harry A. 
Bittenbender, special products divi- 
sion, The Borden Co., and Dr. R. M. 
Bethke, in charge of nutrition in- 
vestigations for the Ohio Agricul- 
tural Experiment station. 

Mr. Bittenbender will speak on 
“Feed Store Merchandising”, while 
Dr. Bethke’s address will be on 
“What the Feed Dealer Should 
Know About Nutrition.” 

The two speakers above, along 
with Dr. W. Ray Ewing, of National 
Oil Products and author of “Poultry 
Nutrition”, will also serve on the 
board of experts for the “Feed In- 
formation Please” program. Emory 
L. Cocke, Ashcraft-Wilkinson Co., 
Atlanta, Ga. will occupy the inter- 
locutor’s chair. 

The question and answer pro- 
gram proved one of the most popu- 
lar features at the convention last 
year, and is being repeated again 
in response to many requests. Mem- 
bers planning to attend the con- 
vention have been asked to ! 
ready to submit any questions per- 
taining to feeds, feeding methods, 
nutrition or related subjects. 

Other speakers scheduled on tho 
convention program include Dr. 
Charles Copeland Smith of the Na- 
tional Association of Manufacturers 
who will talk on “What Price Liber- 
ty” at the banquet Friday night; O. 
V. Wallin, Wolf & Co., Philadelphia, 
Pa., who will speak on “Air Pockets 
in Feed Store Accounting”; and Al- 
len Bush, Lowville, N. Y. who will 
discuss costs of running delivery 
trucks. 

Dr. Smith is one of the oldest and 
best known broadcasters in the mid- 
west and for many years wrote a 
daily column on social subjects for 
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schedules sales and cost 


of doing business talks 


ALBERT J. THOMPSON 


the Chicago Daily News. 

Mr. Walling, a certified public 
accountant, will discuss accounting 
and bookkeeping methods and will 
explain recent rulings on the wages 
and hour law. There will also be 
discussion periods on this subject 
and other important problems in- 
cluding railroad services, trucking 
and its abuses, waterways, barge 
canals, and the St. Lawrence sea- 
way. 

Committees are busy completing 


@ WALTER M. GOLDSMITH, Elmore Mill- 
ing Co., Oneonta, N. Y., was guest speak- 
er at the Oneonta Lions club last month. 
He gave an interesting account of the func- 
tions of various machinery and equipment 


used in the manufacture of feeds. 


@ REUBEN HOLLINGSWORTH, Ludington, 
Mich., who for the past 14 years has been 
employed at the Aleinik grist mill, has 
taken over the active management of the 


elevator at Fountain. 

@ HOWARD STRANAHAN has leased the 
Bell Feed mill at Fayette, Ia, and will 
make a full line of feeds and stock other 
farm supplies. 


H. A. BITTENBENDER 


plans for interesting variety of en- 
tertainment and recreation, and at- 
tendance awards will again be giv- 
en at various intervals during the 
two-day gathering. 

Officers of the federation are: Al- 
bert J. Thompson, Wycombe, Pa., 
president; Austin W. Carpenter, 
Sherburne, N. Y., first vice presi- 
dent; James H. Gray, Springville, 
N. Y., second vice president; and 
Louis Thompson, Glen Ridge, N. J., 
secretary. 


@ WILBUR I. WILCOX, 74, Dolton, Ind., re- 
tired seed company official died last month. 

@ ROBLE BROS., Belton, Mo., have started 

construction of an 8,000 bushel elevator. 
@ LEO J. WARREN, assistant sales man- 
ager for Murphy Products Co., Burlington, 
Wis., will soon join the ranks of married 
men. His engagement to Miss Helen Schin- 
ner, Milwaukee was recently announced 
at a party given by Mr. and Mrs. James 
Murphy at the Royal Palm, Brown's Lake. 
@ MAYOR GEORGE PORTER, Bushnell, 
Ill., last month resigned as manager of 
the Bushnell Co-operative Co. 
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(Continued from Page Thirty-one) 


With 596 persons in attendance the an- 
nual banquet and dance was held in the 
Crystal Ballroom of the Schroeder hotel, 
Monday evening. An exceptionally enter- 
taining and interesting floor show was 
presented through the courtesy of the Mil- 
waukee Grain & Stock Exchange which 
also provided special favors for the ladies 
and 36 beautiful attendance awards were 
made. 

An enthusiastic group of feed men heard 
the sparkling and dynamic talk by Ray B. 
Bowden on “Feed Trade News From Wash- 
ington” on Tuesday morning. Mr. Bowden 


gave an interesting forecast of the prob- 
able effects of pending legislation and 
new rulings of the Wages and Hours divi- 
sion as they effect the feed industry. He 
explained various sections of the law 
under which dealers could claim exemp- 
tions and promised that they would be 
agreeably surprised by the new rulings 
that will probably be released from Wash- 
ington next week. 

As usual the quiz program entitled 
“Whole Hog Or None” proved one of the 
most entertaining events of the conven- 
tion. Tom Dyer, Sargent & Co., Des Moines, 
Iowa, acted as master of ceremonies, while 
C. W. Sievert, American Dry Milk Institute, 
Inc., Chicago was the official judge. A 
group of 12 volunteers was selected from 


‘HE KNEW HIS OATS” 


HERCULES 
i and that 
Zi Hercules knew his oats ..- an 


made him just about the strongest 
man who ever lived. You may re- 
member that he was the boy who 
could lift a full-grown bull and walk 
around the block with him. Yes, in- 
deed, Hercules knew his oats! 


better. 


‘and we believe 
we know our oats, too! 


Maybe Hercules really could manhandle that ox... but 
we don’t believe in throwing the bull! 


Our job is simple — to make the best oat and grain products 
we can, so people like you can sell more and make more 
money. And we know our oats at that job! 


You'll find that we know how to serve you — faster and 
Write today for quotations and our profit story! 


Feeding Rolled Oats 
Feeding Oat Meal 
Steel Cut Oats « Ground Oats 
Whole Oat Groats 
Pulverized Oats e Ground Barley 


DOUGHBOY MILLS Inc. 


NEW 


RICHMOND, WISCONSIN. 
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the audience to take part in the quiz. ff 
the first question was answered correctly 
the contestant was awarded 25c the 
amount was doubled for each succeeding 
correct answer up to $2.00. Those who 
missed their questions lost their credits and 
received instead an American flag. The 
following went the limit and took their 
chairs with a crisp new $2.00 bill clutched 
in their hands: J. A. Haas, Sturgeon Bay, 
Orin Trindal, Loyal; Colby Porter, Fox 
Lake; S. E. Lee, Osseo; H. L. Krueger, For- 
est Junction and R. C. Tesch, Chilton. 

Those who received flags were: James 
Keegan, Richland Center; Lloyd Spry, 
Granton; R. H. Schneider, Oshkosh; Elmer 
De Broux, Valders; Roland Reinders, Elm 
Grove and Carl Marks, Milwaukee. 

Coincident with the views of several of 
the speakers on the program the following 
resolution was introduced by the commit- 
tee on resolutions and unanimously adopt- 
ed: 

WHEREAS, Wisconsin manufactures more 
than one-half of the Nation's cheese, and 
whereas the cheese industry of the state 
cooperating with the state government it- 
self has spent hundreds of thousands of 
dollars advertising Wisconsin natural 
cheese, and whereas this promotion and 
other promotions has resulted in increas- 
ing the per capita consumption of cheese 
from 3.1 pounds to 5.8 pounds and where- 
as this trend indicates a gradual and con- 
tinuous per capita consumption increase 
in America, 

THEREFORE, be it resolved that the 
Central Retail Feed association go on 
yecord as opposed to any voluntary or 
compulsory program that would dissuade 
the American people from consuming na- 
tural cheese, and that we recommend that 
instead of any such move, that there be 
an effort to increase the per capita con- 
sumption in America in the interest of 
better health and stronger people, and 
that we recommend that the needs for 
shipment to Britain and other countries be 
provided through increased production of 
cheese. 

The closing address on “Why We Get 
Together” by Walter B. Krueck although 
interspersed with wit and humor, was di- 
rect and to the point. Mr. Krueck said 
that no organization, group or family is 
too small to get together and urged the 
dealers to build strong organizations in 
preparation for events to come. In select- 
ing men for any organization the speaker 
outlined four points which he considered 
most important. They were: (1) Has he 
personality? (2) Is he alert? (3) Is he 
aggressive? (4) Is he informed? In sum- 
ming up his remarks Mr. Krueck stated 
that to a large extent the future welfare 
of the farmer lies in the hands of the feed 
dealers and that they as individuals must 
be prepared to give them sound informa- 
tion and advice. 

The five final $10.00 attendance prizes 
for members only went to: Louis Mess, 
Kilbourn Co-op. Exchange, Wisconsin Dells; 
Victor Kohn, Rib Lake Roller Mill Co., Rib 
Lake; Herb Krueger, Krueger Bros., Forest 
Junction; W. N. Knauf, Knauf & Tesch, 
Chilton; and Ruben Born, Streckert ‘Ele- 
vator, Collins. 


(Continued on Page Thirty-eight) 
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. SHOULD BE IN USE 


BY Every 
FEED DEALER—” 


Says HAROLD ROTH 


PROMINENT MILL & FEED 
OPERATOR AT CAMBRIDGE, 
MINNESOTA 


READ HIS LETTER 


Mr. Roth is but one of the many aggres- 
sive feed dealers who has solved his 
advertising problems with the Feed 
Ad Kit. 


OLGa- 


\e o ext gor 
LLOYD S. LARSON ADVERTISING SERVICE 
Box BS68 1941 


Mankato, Minn. 
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Please send me complete information on your Feed Ad Kit. 
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RUSSELL-MILLER BUYS FIRM 

The Russell-Miller Milling Co., Minne- 
apolis, has purchased the Stanard-Tilton 
Milling Co., St. Louis, according to a recent 
announcement. For the time being, Stan- 
ard will be operated as a separate com- 
pany. 

A 3,000 bbl. mill is owned by Stanard- 
Tilton at Alton, Ill., as well as a 2,500 bbl. 
mill at Dallas, Texas and a warehouse at 
St. Louis. 

@ DAVENPORT Elevator Co., Davenport, 
Ia., is undergoing extensive improvements 
at the present time. Additional grain stor- 
age space is being provided and new ma- 
chinery and facilities for mixing feeds will 
be added. 


@ C. E. AUBREY, Aubrey & Co., Louis- 
ville, feed jobbers, was married recently 
to Miss Dorothy Brown, Louisville. 
@ CHARLES L. LIDDICK, 32, flour and 
feed dealer of Lewisburg, Pa. died recently 
of injuries sustained when fighting a fire 
in a local volunteer fire department. 
@ H. R. BLACKSTONE and S. E. Schmidt, 
Toledo, O. and P. C. Prentiss, Napoleon, O. 
are the incorporators of the new U. S. Al- 
falfa Co., Toledo, which is listed as having 
$50,000 capital. 
@ GERALD E. CHASE, Cereal By-Products 
Co., Kansas City, was married on May 30 
to Miss Marguerite Fleming, Huntsville, Mo. 


far more real molasses. It 


by U. S. Patent No. 2197319. 


Jobbers! 


CASH 
NOW! 


for SILAGE 


Sweetens! - 
Easier to Handle! 


OMALASS offers all the advantages of liquid molasses PLUS 
easier handling and extra nutritional value. 
more sweetening than other dry products because it contains 


Makes better grass silage because it absorbs excess moisture 


instead of adding to it. There’s nothing else like it because 
it is made by an exclusive patented process, fully protected 


Dealers! 


Preserves! 


Omalass adds 


goes farther—saves money. 


Omalass was a real money-maker 
during the ensiling season last year. 
Excellent reports from users every- 
where indicate there will be an even 
heavier demand this year. Cash in 
now by offering Omalass to YOUR 
customers. 


VYLACTOS LABORATORIES, 


DES MOINES, IOWA 


WRITE 
TODAY 


for Free Samples, 
Details and Prices 
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Corn Millers Round 
Table Talks Click 


More rapid development of yellow hy- 
brids, and the greater production of white 
corn, were some of the topics discussed at 
the annual meeting of the American Corn 
Millers Federation, Chicago, May 14. 

The federation, it was stated, plans to 
increase its efforts to promote white corn. 
The feed committee, too, reported that it is 
promoting greater knowledge of the valu- 
able properties of hominy feed, emphasis 
being placed on the high amount of di- 
gestible nutrients and the quality of fat 
content. 

A round table discussion, led by J. J. 
Mullen, General Foods Corp., and James 
Lugenbeel, Merchants Exchange, St. Louis, 
proved very interesting. In the election of 
officers, Mr. Mullen was elected president; 
Karl Juve, Kellogg Sales Co., Battle Creek, 
Mich., first vice president; C. R. Martin, 
Quaker Oats Co., St. Joseph, second vice 
president; R. C. Huth, Chas. Krause Milling 
Co., Milwaukee, treasurer. 

Directors chosen were: J. W. Beckum, 
Decatur, Ill., Milling Co.; Henry H. Cate, 
Tex-O-Kan Flour Mills Co., Dallas; R. B. 
Evans, Evans Milling Co., Indianapolis; T. 
K. Fahey, Patent Cereals Co., Geneva, 
N. Y.; A. B. Forbes, Forbes Co., Central 
Mills, Topeka, Kansas; J. Lloyd Ford, Shaw- 
nee Milling Co., Shawnee, Oklahoma; E. H. 
Humphries, Humphries Mills, Memphis; 
Tenn.; Nelso Kelley, Mount Vernon Milling 
‘Co., Mount Vernon, Ind.; Max Miller, Miller 
Cereal Mills, Omaha, Neb.; R. C. Miner, 
Miner Hillard Milling Co., Wilkesbarre, Pa.; 
J. F. Weinmann, Weinmann Milling Co., 
Little Rock, Ark.; S$. H. Werner, Illinois 
Cereal Mills, Paris, Ill. 


Bittenbender Named 
Nutrition Director 


H. A. Bittenbender, who joined the Bor- 
den Co. in 1939, has been appointed direc- 
tor of nutrition service, special products 
division, extension of the firm’s animal nu- 
trition research. 

The nutrition service has for its purpose 
a progressive extension of the Borden 
company’s, nutritional research pertaining 
to animal and poultry feeding. 

Mr. Bittenbender completed his animal 
husbandry and poultry husbandry courses 
at Iowa State College in 1911. He taught 
two years at Oklahoma A. & M., College 
and was in extension work at Iowa State 
College. He served also as exposition 
manager for the World’s Poultry Congress 
in 1939. His experience also includes four- 
teen years as chief of the poultry section 


of the Iowa experiment station. 


@ PLYMOUTH Processing Mills, Fort Dodge, 
Ia. suffered a five hour fire on May 16. 
The present soybean plant was built re- 
cently to replace the $175,000 plant de- 


stroyed by fire several years ago. 


@ GRAETTINGER Farmers Grain Co,, 
Graettinger, Ia., recently celebrated the 
opening of its new feed department by 
entertaining 500 friends and customers 
with a movie and lunch. 
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Purina Names Sykes 
Division Manager 


J. D. Sykes, formerly poultry coordinator 
for the department of agriculture, Wash- 
ington, D. C., has recently become affili- 
ated with Purina Mills, St. Louis, Mo., as 
division manager, poultry department of 
the Lake and Central 
states. 

Mr. Sykes’ duties 
will be to coordinate 
the efforts of the 
company’s dealers 
and salesmen to help 
them better assist 
poultrymen with 
their breeding, man- 
agement, sanitation 
and feeding prob- 
lems. 

U pon graduating 
from North Carolina 
State college, where he majored in poul- 
try, Mr. Sykes became a member of the 
Alabama extension service as a poultry 
specialist. In 1928 he joined the extension 
service of the Mississippi state college as 
poultry specialist. In 1937 he became 
poultry coordinator for the department of 
agriculture, Washington, D. C. in the ad- 
ministration of the National Poultry Im- 
provement plan. 

VICTIM OF OLD TRICK 

Ben Bruemmer, Kiron, Iowa, manager of 
the Kiron Lumber & Grain Co. elevator, 
was the victim of an old truckers’ trick re- 
cently in which he was swindled out of 
about 150 bushels of corn. After placing 
his trailer on the scale the trucker applied 
the brakes on his truck, thus increasing the 
amount of weight registered by the tend- 
ency to pull forward. 

County officials have received numerous 
complaints that this practise is being used 
and urged all elevator operators to be on 
the lookout for these men. In order to be 
certain that these tricky practises are not 
applied, they urge operators to have truck- 
ers unhitch their trailers before and after 
loading, thus avoiding the possibility of us- 
ing the brakes as added leverage to pro- 
duce false weight. 

SETTLE STRIKE 

Settlement of the 38-day old strike of 
some 200 employes of the Central Soya 
Co. and McMillen Food Mills, Decatur, 
Ind., was recently effected with the sign- 
ing of a new labor agreement by the em- 
ployer firms and the United Grain & Pro- 
cessing Workers. (CIO) The new contract 
becomes effective July 1 and provides for 
a general wage increase of 2¥2c per hour, 
seniority rights, vacations with pay and 
double pay for holiday work. 

@ ELAM GRAIN CO., Vadalia, Ill., has 
opened a flour wholesale business. 
@ FARMERS ELEVATOR CO., Martelle, 
lowa, has installed a new Kelly-Duplex 
vertical feed mixer. 
@ P. H. SEEBURG, Webster City, Iowa, is 
the new manager of the Community Co-op. 
elevator. 


J. D. SYKES 
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@ P. H. SEEBURG has been named man- 
ager of the Community Cooperative Eleva- 
tor, Webster City, Ia. He succeeds John 
Berogan. 

@ HUGH KELLEY, Kelley Feeds Inc., Des 
Moines, Ia., has been called upon by Polk 
County AAA committee to assist in con- 
ducting meetings which are being held to 
increase farm production of poultry and 
dairy products and is doing a thorough 
job of explaining to audiences the value 
of scientific feeding in this program. 

@ BOB JACK, manager, Farmers Grain 
Co., Colo, Ia., is recuperating from a re- 
cent operation at Mayo Bros. Clinic, 
Rochester, Minn. 


@ RAY JONAS has taken over the Menger 
Elevator, Allenton, Wis. Mr. Jonas is a 
son-in-law of the former owner, Henry 


Menger, who is retiring from business. 


@ DICK NAYLOR, son of R. A. Naylor, 
Farmers Grain Co., Scotch Grove, Ia., re- 
cently enlisted in the U. S. Marine corps, 
and is now stationed at San Diego, Cal. 
@ @ 
BEG YOUR PARDON 

In the caption under a picture of an Ar- 
cady dealers meeting in the May issue of 
The Feed Bag, A. J. McLoughlin was in- 
advertently referred to as general man- 
ager. Mr. W. D. Walker is vice president 
and general manager of the Arcady Farms 
Milling Co., Chicago. 


MAKE CUSTOMERS FOR LIFE WITH 
THE FUL-O-PEP SAVE-ON-FEED PLAN! 


This Plan of Saving Up to 50% Feeding Pullets to Maturity 
is a Sound Way to Build Profits and Good Will 


THE BOSS IS STRONG 
| FOR FUL-O-PEP 


AND HE SURE THANKS 


RECOMMENDING IT 


HIS FUL-O-PEP 
DEALER FOR 


> 2 
THIN 


XN) 
Ware J 


VERY DAY, Ful-O-Pep dealers are 
winning new customers with the 
famous Ful-O-Pep Save-On-Feed plan! 
It’s a common-sense way for your cus- 
tomers to save up to 50% feeding pul- 
lets to maturity. Of course it takes a 
quality growing mash like Ful-O-Pep 
to succeed with this restricted feeding 
program. That’s why Ful-O-Pep deal- 
ers have such a wonderful selling 
point! It works! For complete dealer- 
ship details write to, 


THE QUAKER OATS COMPANY, CHICAGO, ILL. 
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] HAT it’s a profit 


factor, feed mixers have been 


quick to appreciate. Lower 
hatchability, slow growth, 
poor egg production—a dan- 
gerous cycle results when this 
important vitamin is lacking 
in a ration. Add together its 
content of Riboflavin, valu- 
able nutritional factors and 
useful amounts of Vitamins 
A, B, and E and you have 
reasons enough for mixing 
Produlac Dried in poultry 
mashes for chicks, pullets 
and breeders alike. When it 
comes to economy, Produlac 
Dried has a real success story 
to tell. Feeding trials have 
proved that it may replace 
such expensive ingredients as 
dried skim milk in amounts 
ranging up to 100% with 
equal results! Keep in step 
with Produlac Dried and 
you'll step up your profits. 


FEED DEALERS: Send for 
a supply of new Produlac 
Dried folders NOW to Dept. 
B, Grain Products Division, 
National Distillers Products 
Corp., 120 Broadway, N. Y. 
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Numerous salesmen attended the fine 
“eye opener” breakfast given by the Sales- 
men’s Club at 7:45 a.m. George La Budde 
was re-elected president. There was also a 
good attendance of feed men at the Old 
Heidelberg luncheon Tuesday afternoon at 
the Blatz Brewing Co., plant. The event 
was made possible through the courtesy 
of A. L. Klein, secretary of the brewery. 


— twenty 
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should concentrate his close on the appeal 
that the customer thinks is most important. 

Fifth, close when the customer is ready 
to close. Don't insist on finishing your 
sales story if you see the prospect is in- 
clined to buy. And last but not least, don’t 
be afraid to ask for the order. 

At this point he told how one salesman 
overcame his fear of asking for the order. 
This man went out and spent $25.00 for 
the most expensive handkerchief he could 
find. This he carried in his pocket and if 
he found himself afraid to ask for an order 
he would pull out this handkerchief and 
blow his nose. Then he would say to him- 
self, “If I've got nerve enough to blow my 
nose in a $25.00 handkerchief I've got 


nerve enough to ask this man for his 
order.” 


@ 


@ P. A. GUST, Henning, Minn., will erect 
a feed mill and grain elevator. 


Paul Clewell Named 
As Traffic Manager 


The selection of Paul Clewell as tratfic 
manager for Old Fort Mills, Inc., soy bean 
processors and 
feed manufactur- 
ers, has been an- 
nounced by Presj- 
dent P. Turner. Mr. 
Clewell, who suc- 
ceeds the late I. R. 
James, previously 
handled traffic for 
the Piqua, O. divi- 
sion of the Glidden 
Co. and prior to 
that was engaged 
in traffic work for 
the Pennsylvania 
railroad at Rochester, Pa., and for the 
Atchison, Topeka, & Sante Fe at Clovis, 
N. M. 


@ JOHN D. BRENNAN, 93, Medford, Mass., 
retired feed and grain dealer, died May 
25 after a lingering illness. 
@ SUPERIOR GRAIN CORP., Buffalo, N. 
Y., has purchased the Seneca Elevator, 
capacity 1,000,000 bushels. 
@ P. G. KETCHAM has been appointed 
manager of the Hamel Co-operative Grain 
Co., Hamel, Il. 


@ BISHOP ELEVATOR CoO., Sheldon, IIl., 
has installed a 20-ton truck scale. The 
elevator has also been remodeled. 


cium carbonate. 


PI LOT 


OYSTER ‘SHELL 


FOR POULTRY 


Pershing Square Building 
NEW ROCHELLE, N. Y. 


INCREASED BUSINESS 
ON OYSTER SHELL 


The government wants an increase in egg production. The 
amount required is enormous. 

To increase egg production requires proper feeding and a 
corresponding increase in calcium carbonate. Oyster Shell 
is the most reliable and most economical source of cal- 


Pilot Brand Oyster Shell is 99% pure calcium carbonate. 
It is pure, clean, dry, odorless, 
100% useable. 

Dealers have enjoyed an in- 
creasing business on Pilot 
Brand Oyster Shell for twenty 
years. Pilot Brand advertising 
over the radio every week of 
the year, and in Poultry and 
Farm Journals, plus superior 
quality and packing, has made 
this increase continuous. 
the increase this year will be 
greater than ever. 

Because of probable shipping 
restrictions all dealers should 
order a generous supply of 
Pilot Brand now. 


OYSTER SHELL PRODUCTS CORPORATION 


But 


3615 Olive St. 
ST. LOUIS, MO. 
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CAREFULLY SIFTED FOR FEED DEALER CONSUMPTION y 


FAMOUS DATES 


date in Roman history?” 


* * * 


One thing men will never understand 
about women is how they manage to get 
into the garage on the last drop of gaso- 
line. 

* * * 
TECHNIQUE 

The doctor was questioning the new 
nurse about her new patient, a feed 
dealer. 

“Have you kept a chart of this man’s 
progress?” 

Blushing, the nurse replied. No, but I 
can show you my diary.” 

* * 
GOOD JOB 

Politician (to railroad superintendent) 
“Can't you give my friend a job on your 
railroad?” 

Superintendent: “But he can’t speak 
English.” 

Politician: “Well, then, give him a job 
calling out trains.” 

* * * 

A cash loss of $1,000 is something to 
weep about, but a paper profit of $10,000 
is something to sneer at. 

* * * 


HOME AGAIN 
Mother: “You little brat! Why don’t you 
pattern yourself after your father?” 
Son: “What has he done?” 
Mother: “Why, he has just been paroled 
from the penitentiary for good conduct.” 
* * * 


SOME JOB 

Valet: “You rang, sir?” 

Rich Feed Dealer: “Yes--er—Higgins, 
just—ah-—count 1,000 sheep jumping over 
a fence while I get to sleep.” 

* * * 


You can't get away with a thrift talk 
to the family with a 15 cent cigar in your 
mouth. 

* * * 


RIGHT IN THE FAMILY 

A wife who had determined to cure 
her husband of drinking wrapped her- 
self in a white sheet and with the aid of 
an electric torch transformed herself into 
a fair resemblance of a ghost. Going 
into the bedroom where her drunken hus- 
_— was sleeping, she shook him rough- 
y. 

“Who are you?” muttered the toper as 
he opened his eyes. 

“I'm the devil,” came the answer in 
sepulchral tones. 

“Shake hands, old man,” said the 
drunk, “I married your sister.” 

* * * 


Because a woman is well preserved 
doesn’t mean she is sweet. 
* * * 
GO AHEAD 
He: “Can I kiss you?” 


She: “I don’t know. Most fellows have 
been able to.” 
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Teacher: “What was the most famous 


‘Feed Dealer's Son: “The one Mark 
Anthony made with Cleopatra.” 


The best way for a girl to keep her 
outh is never to introduce him to other 


girls. 
PRACTICAL 
Mistress: ‘Did you change the linen on GOODBYE 
the bed?” “I dreamt somebody stole my watch 
New Maid: “No, ma‘am. It ain't wore last night and it seemed so real I got 
out yet.” right out of bed to see if it was still on 
the dresser. 
LOOK HERE “Well, was it gone?” 
“He kissed me when I wasn't looking.” "No, but it was going.” 
“What did you do then?” 
“I didn't look at him for the rest of the The prize ring is no place for a slow 
evening.” poke. 


Dependable High Protein Supplements 


and Dependable Service 


SOYBEAN 
OIL MEAL 


Old Process... 41% Protein 


LO 


wel 


Kellogg laboratory control and 
the modern mechanical equip- 
ment in Kellogg Mills assure 
you of first quality always. 
Kellogg’s contact with custom- 
ers is maintained thru sales 
offices conveniently located, 
giving service that is always 
dependable and in 
accordance with 
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SPENCER KELLOGG AND SONS, INC. 


Sales Offices: Buffalo, Chicago, Decatur, Ill., Des Moines, 
Minneapolis, Los Angeles 
Mills: Buffalo, Chicago, Decatur, Ill., Des Moines, Minneapolis, 
Edgewater, N. J., Los Angeles 
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Retail Reutes 


URING the past thirty years, 
the town of Voorheesville, 


New York, has seen the feed 
and grain mill of O. B. Vunck & Co., 
Inc., grow from a thriving young 
business to the point where today 
it has a far flung set of retail 
routes, railroad facilities in two 
communities, new machinery and 
an enviable reputation for its own 
brand of feed. 

Buying out a buckwheat flour 
milling business, Mr. Vunck began 
operations on March 1, 1911. 

Mr. Vunck has not been without 
his setbacks during his career, but 
he turned what would have been 
one of the most devastating into a 


41% Protein 


Guaranteed NEW YORK 


Increased Poultry Feed Business 


is practically a certainty in the months just 
ahead. To meet the Government's request for 
6% more eggs in the next 15 months an esti- 
mated 300,000,000 chicks must be hatched in 
the immediate future. Good mashes, to grow 
these chicks into early maturity and to keep 
them producing eggs consistently afterward, 
will be needed. Good mashes contain CORN 
GLUTEN MEAL, and our extensive advertis- 
ing in poultry and farm papers is saying so. 
Your share of this increased business in 
poultry feeds will be easier to get if you tie 
in with our advertising campaign and in- 
clude DIAMOND in your full line of mashes. 


CORN PRODUCTS SALES CO. 


DIAMOND CORN GLUTEN MEAL 


bring big business 
for new york mill 


most progressive step. In October, 
1934, his main building was com- 
pletely destroyed by fire. 

Then Mr. Vunck did a rebuilding 
job, one which is a vital link in one 
of the best developed systems of 
route selling in the East. With the 
services of an architect, R. E. Lash- 
er, of the Munson Mill Machinery 
Co., Utica, N. Y., a new building 
was constructed. 

At this time, also, he put in a 
complete complement of modern 
machinery. It consists of two mix- 


— CHICAGO — _ KANSAS CITY 


MINNEAPOLIS 


CORN - OATS - FEED BARLEY 
Poultry and Milling Wheat 


ANY GRADE... ANY QUANTITY... ANY TIME... 
Write or Wire for Quotations 


BUNGE ELEVATOR CORPORATION 


MINNESOTA 
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ers, one hammer mill, one attrition 
mill grinder, one corn cutter, one 
oat crusher, one Monarch percent- 
age feeder, and three automatic 
scales. 

The elevator section of the new 
building is five stories high, and the 
warehouse three stories, and rail- 
road facilities are at a junction of 
the New York Central and Dela- 
ware & Hudson. There is also q 
second siding just above Troy, N. 
Y.; this is also most important to the 
layout of the retail routes. When 
one realizes that Troy is about 25 
miles from Voorheesville, some con- 
ception of the extent of the territory 
served may be gained. 

One full time salesman is em- 
ployed to cover the retail routes. 
Each week he books orders to be 
delivered the following week. Part 
of his job, of course, is drumming 
up new trade, as well as keeping 
up cordial relations with the old. 

There are six trucks available for 
delivery, five International and one 
Indiana. It has become more prac- 
tical to ship much of the feed and 
grain by rail to the Troy siding, and 
the trucks do much of their deliver- 
ing from that point. 

Some feed retailers hesitate to 
discontinue “short order’ deliver- 
ies for fear of offending customers. 
But Mr. Vunck’s trade has found 
it actually more convenient to order 
once a week, once and for all. This 
does not mean that pick-up sales 
at the platform are discouraged; far 
from it. In fact, there are a grow- 
ing number of customers with one 
cow or a few chicks, etc., who not 
only like to come and buy their 
feeds, but to admire the almost con- 
stantly turning machinery. But the 
large scale dairy farmers, who 
make up a great majority of the 
trade, appreciate Mr. Vunck’s sales- 
man’s weekly calls. It saves sub- 
stantial time for both parties. 

An idea of the success of Mr. 
Vunck’'s retail selling may be seen 
in two ways; (1) there are now be- 
tween 400 and 500 retail customers; 
(2) the routes cover the surprising 
radius of 75 miles! 

Analysis of Mr. Vunck's merchan- 
dising methods would not be com- 
plete without making it clear that, 
despite the volume turned out, he 
has always found it definitely ad- 
visable to offer quality merchandise 
in all his mixtures. A certain axiom 
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(0.B.VUNCK & 


HOME OF 


ROUTE SELLING is one of the 
big reasons for the success of 
the O. B. Vunck & Co., Inc., 
Voorheesville, N. Y. Picture 
shows Mr. Vunck standing out- 
side the office entrance and 
his son, right. 


should be self-evident at this point; 
the best is the cheapest for the farm- 
er, and most profitable for the feed 
dealer. 


While developing his vast retail 
territory, Mr. Vunck has simultane- 
ously educated his customers to a 
policy of prompt payment. ‘They 
realize that it is for their own good 
as well as ours,” he explains. ‘Our 
feeds help them make a profit on 
their milk and other product sales. 
They get their checks regularly; so 
do we. As the milk companies pay 
once a month, we consider thirty 
days cash satisfactory.” 


Little regular advertising is done, 
yet the many quality services of O. 
B. Vunck Co., Inc., have been and 
are being publicized far beyond 
any conceivable power of the 
printed word. His reputation has 
been built by the contacts of his 
salesman and delivery men, his ex- 
perience in feed milling and mer- 
chandising, and hundreds of satis- 
fied customers. 

ADJOURN MEETINGS 

The Northwest Feed Manufacturers and 
Distributors have adjourned their meetings 
until August when a nominating commit- 
tee, headed by A. L. Stanchfield, Minne- 
apolis, will report. 

This was decided at the May 13th meet- 


ing of the group held at Minneapolis. Sam- 


uel Lien, Northern Supply Co., Amery, 
Wis., and Chester Johnson, Land O’ Lakes 
Creameries, Inc., Minneapolis, are other 
members of the nominating committee. The 
organization also voted to join the Amer- 
ican Feed Manufacturers’ association and 
the Grain and Feed Dealers’ National as- 
sociation. 
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HOWARD HEADS TEXANS 


Warren Howard, Dallas, Texas, was 
elected president of the Texas Grain & 


' Feed Dealers’ association at the annual 


convention held recently at Lubbock. Other 
officers include: E. G. Barks, Tulia, vice 
president; A. G. Campbell, secretary-treas- 


~ urer; directors, Ray Ayers, Slaton and 
Lloyd Nelson, Claude. 


@ H. K. WEBSTER CO., Lawrence, Mass., 
has purchased the Quaker Oats plant at 
Richford. The Webster Co. has been in 
business since 1868. 

@ THE EQUITY, Mondovi, Wis., has 


opened a new feed grinding and mixing 
building and installed new equipment. 


@ CHRISTOPHER S. O'LEARY, Boston, 
Mass., who spent more than 30 years in 
the grain business, died last month after 
a lingering illness. 

@ G. A. PRITCHARD, Fortville, former 
president of the Indiana Grain Dealers’ 
association, recently underwent an emer- 
gency operation for appendicitis in an In- 
dianapolis hospital. His friends are glad 
to hear that he has fully recovered. 

@ YOUNG FEED STORE, Richmond, Ind., 
has purchased an elevator at Fountain 
City. 

@ MRS. FRED BUTLER, Winslow, Ind., has 
purchased all the stock of the Butler Feed 
store and will be the sole operator. 


YOURS 


THE BUYER: 


COD LIVER & 


Feeding Oil @ Feeding Oil 
400 D 85D 
1000 A 600 A 


VITAMIN D in AOAC units. VITAMIN A in USP units 


It is the right of the buyer to SELECT — the best 
Cod Liver Oil or Feeding Oil for his needs . . . 


THE SELLER: 


It is the duty of the vitamin oil producer to pro- 
vide the greatest possible variety of oils from which 
the feed mixer may make his SELECTION .. . 


We feel that beyond a doubt 


the “GORTON 


FAMILY” of oils offers the widest selection there is 
on the market today — AND these products are con- 
stantly available in adequate quantities — because of 
GORTON’S wide range of sources in and around the 


U. S. fishing waters! 


ACCORDING TO YOUR OWN SELECTION 
FROM THE “FAMILY” WE WILL 
PROVIDE THE OIL YOU NEED! 


YOUR BEST BET IS THE... 
“GORTON FAMILY” 


NEW ENGLAND BYPRODUCT) CORE 


177°MILK STREET 
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will recall how, following the price-fixing 
operations of the ill-fated Farm Board 
wheat declined to the lowest levels in 400 
years. 

“On the constructive side, we suggested 
that agriculture be given all aid possible 
under the tariff, so that the American 
market might be reserved for the Ameri- 
can farmer. We also urged that a large 
and well organized research department 
be established under the Department of 
Agriculture to study and develop new 
industrial uses for farm products. This 
suggestion now has been adopted, but 
only after the loss of many yeors of valu- 


Non- 
Y ing Brewers’ Yeast 


able time. You now have one of these 
research laboratories in your state and I 
predict that, within a reasonable time, it 
will make many valuable contributions 
towards the solution of our farm problems. 

“For some time there was apparently 
an intention to disregard and sidestep the 
use of normal grain marketing machinery 
by government agencies. But lately there 
has been a more practical and encourag- 
ing turn for we recently have received re- 
peated assurances that government agen- 
cies do not desire or intend to invade the 
field of grain marketing and that they 
would even like to retire from some of 
the positions of competition that they have 
already invaded. They have agreed this 
year not to resort to the use of additional 
steel bins where trade facilities are avail- 
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Stations, reaching from — 
Pennsylvania to Colorado, we Z 


Conkeys say—‘Look for 
the two Big Red Letters aS; 
Y-O on Every Bag—It ‘3 
Pays to Follow the Y-O 
Way.” Remember Conkeys 
Y.0 Poultry Feeds con- 
tain a rich supply of all 
five important vitamins— 
, B, D, E and G. Write 
today for Conkeys liberal 
Dealer Proposition. 


The G.E. CONKEY CO. 


6761 Broadway, Cleveland, O. 
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able; they have given assurances of con- 
tinued storage contracts rates; and they 
have agreed to some of the trade sugges- 
tions as to the handling and storage of 
the surplus.” 


The speaker strongly condemned the 
government's attitude toward commission 
merchants who he stated have recently 
met a disheartening series of rebuffs from 
federal agencies. He pointed out that they 
were not included in a seasonal exemption 
under the Wages and Hour act and that 
their services were also declined by gov- 
ernment agencies in moving corn from 
country points to terminal storage. 

“But there are other problems that loom 
large ahead of us. If we are to be involved 
in war, there will be the common wartime 
tendency toward tighter controls over all 
business. There will be a clamor for price- 
fixing in many fields, and for the licensing 
of dealers and handlers . . . Looking ahead, 
I am extremely dubious that we may ex- 
pect to regain any considerable part of 
the world’s trade for our farm products. 
The present World War will leave Europe 
destroyed, impoverished and bankrupt. The 
enly way they will be able to pay for 
needed food will be by bartering products 
of their industries, many of which we will 
not want nor need. The logical, and | 
fear, inevitable trade relationship will be 
between Europe and South American coun- 
tries. I cannot see it otherwise. For that 
reason it is more essential than ever that 
the grain trade be properly organized, so 
that we may present our demands and 
desires.” 

An inspiring address was also delivered 
by Philip R. O’Brien, president of the 
Chicago Board of Trade on the economic 
status of the grain grower. 

“Everywhere old pillars are tumbling, 
pillars of class distinction, of social rule, 
of traditions, good and bad,” stated Mr. 
O'Brien. “I am among those optimists who 
hope and believe that the pillar of liberty 
and freedom will hold fast in the storm. In 
this swift transition, agriculture and the 
farmers’ markets are being subjected to 
new tests. It is a time for infinite care and 
superior judgment... 

“The established grain trade cannot long 
continue its present efficient public service 
without realistic recognition of its problems. 
These are days of urgency, and conditions 
tend to dictate hasty action, and like all of . 
agriculture, we of the grain trade feel that 
we stand at the crossroads.” 


In urging caution on future governmental 
policies Mr. O'Brien hit at price-fixing meth- 
ods which he called the “tool of the totali- 
tarian state.” He also claimed that the 
American farmer is an individualist and 
business man and wants to be treated as 
such. The farmers biggest problem he be- 
lieves, is to obtain a proper adjustment be- 
tween the prices for which he sells his 
products and the prices he has to pay for 
necessities. In his closing remarks he 
strongly endorsed the certificate plan as 
a possible remedy. 

“Anyone with eyes can see that the 
problem is not an easy one,” concluded 
the speaker. “But right here and now, I 
wish to say that of the current suggestions 
advanced, by far the most promising is 
one by which the consumer would pay 
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the farmer his cost of production or parity, 
for the domestic consumption, through the 
adoption of a so-called certificate plan or 
processing tax. A certificate plan, if adopt- 
ed, would, in my opinion, accomplish and 
establish a permanent agricultural pro- 
gram which would mean parity income on 
that quantity of produce raised for domes- 
tic consumption. In normal times surpluses 
should be sold on the world markets. This 
would keep surplus stock down to normal 
and do away with the danger to our whole 
economic structure. The law of supply and 
demand would be permitted to assert it- 
self, and the easy flow of trade would be 
assured.” 


The balance of the Monday session was 
occupied with a talk on the Wages and 
Hour law by Henry Heineman, of the U. S. 
Department of Labor, Chicago, and a dis- 
cussion of the proposed changes in the 
federal standards of soybeans by J. E. 
Barr and R. H. Black from the Bureau of 
Agricultural Economics, Washington, D. C. 
The principal changes involve reductions 
in the moisture content, increases in the 
allowances for splits for grading purposes, 
and the adoption of a dockage system. 


The annual banquet was held at 6:30 
p.m. Monday at the La Salle hotel. Austin 
D. Sturtevant presided as toastmaster and 
although no speeches were permitted he 
introduced a number of well-known guests 
and leaders in the grain trade seated at 
the speaker's table. Nearly 300 guests en- 
joyed the delicious dinner and entertaining 
program provided by the Cash Grain asso- 
ciation. The committee in charge was com- 
posed of Charles Olson, James E. Bennett 
& Co.; Earl Bostrom, Lowell Hoit & Co.; and 
Lee H. Wagner, Norris Grain Co. 

The Tuesday morning session opened 
with a ialk on helpful hints to grain deal- 
ers in handling C.C.C. corn by Allan T. 
Sawyer, regional manager of the Com- 
modity Credit Corp. 


The main points emphasized by Mr. 
Sawyer were as follows: 

The C.C.C. is attemping to move corn 
from terminal elevators to make room for 
wheat storage. 

The uniform storage agreement auto- 
matically renews itself unless cancelled 
in writing. 

It is possible to work out a handling 
agreement without the posting of a $2500 
bond. 

The C.C.C. wants to keep grain in the. 
“ever-normal granary out of commercidi’ 
channels where it would compete with 
C.C.C. corn in terminal and sub-terminal 
elevators. 

Elevators may buy warehouse receipts 
from C.C.C. for corn in their elevators 
provided they can offer proof that the corn 
will be sold only to feeders. 

Mr. Sawyer also answered a number 
of questions from the floor before turning 
the rostrum over to C. H. Stout, Gilman, 
chairman of the joint traffic committee. 

Mr. Stout briefly reviewed the work of 
his committee during the past year in 
which he reported that by effecting freight 
tate adjustments at 540 stations in Illinois, 
grain dealers in the state had saved ov . 
$500,000, and that this saving would be 
even greater in 1941. 

He also emphasized that due to the low- 
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ered rail rates intrastate trucking within 
the state had also been materially reduced, 
although long-haul interstate truck ship- 
ments have continued to increase. 


“Long-haul interstate movements by 
truck have increased every month,” stated 
Mr. Stout, “and our efforts to secure com- 
petitive rates for long distances have met 
with little success . . . Truckers are devel- 
oping return loads to complete the circuit 
and the railroads must realize that this 
type of traffic, once fully developed, will 
be difficult, if not impossible to dislodge.” 


In concluding Mr. Stout strongly urged 
the necessity of a revision of the grain rate 
structure so that the railroads could con- 
tinue to move the bulk of the grain ship- 
ments at lower rates to the shipper, without 
a loss in revenue. 


The report of the auditing committee 
was next read and approved after which 
the resolutions committee submitted its 
recommendations. The resolutions adopted 
urged the movement of grain from the 
farmer to the consumer through the regu- 
lar grain trade facilities; the continuance 
of the joint traffic committee on freight 
rates, and the endorsement of the new 
standards for the grading of soybeans as 
proposed by the U. S. Department of 
Agriculture. 


@ DAVID HIRSH, 89, Fredericksburg, Va., 
for many years head of the feed and flour 
firm of David Hirsh & Son, died recently. 
He entered the feed business as a young 


SELL THE FEED THAT HELPS 
PIGS GAIN FASTER! 


@ The 1941 pork year is off to a fast start! The biggest profits will 
go to the pigs that come in for the earliest fall markets! Here is a 
set-up that can mean money to dealers pushing that popular 
high-protein concentrate, Sterling Pig and Hog Balancer! 35% 
protein to only 814% fibre, blended, balanced and highly concen- 
trated--Sterling provides a maximum of nourishment with a mini- 
mum of bulk—produces fast, thrifty gains! Contains no screen- 
ings, no farm grains! Sell this all-profit feed! 


Push Sterling Pig and Hog Balancer Now! 


NORTHRUP, KING CO. 


Minneapolis 


DEPENDABLE SINCE 1884 


Minnesota 
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—sell feed 


(Continued from Page Seventeen) 


and it takes advertising to build a really 
successful feed business. 

And now we come to the last essential 
which we are going to discuss and that 
is the handling of credit. Credit is with- 
out doubt the biggest problem of the feed 
trade and it has been said that our in- 
dustry extends more credit to the farmer 
than any other agency, except the United 
States government. 

There seems no need to dwell on the 
evils of credit as they are too well known 
to all of us. To discuss the proper han- 
dling of credit, on the other hand, would 
require at least a series of talks of this 
length, and so I am going to boldly sug- 
gest that the one sure way to solve the 
credit problem is to operate your business 
on a strictly cash basis. 

I believe there has never been a more 
favorable time than the present for any 
dealer to change his business from a cred- 
it to a cash basis. Many dealers who 
have made this change have done so of 
dire necessity and under the most unfavor- 
able conditions. Right now, however, the 
farmers have plenty of money, feed prices 
are comparatively low, and the govern- 
ment is assuring the farmer profitable re- 
turns on his grain, dairy products, poultry 
products and meat. You can make the 
change now, not because you have to, but 
because by selling for cash you will actu- 
ally be helping your farmer customers. In 
making the change, you can use the 
theme: Why say “charge it” when YOU 
CAN PAY CASH and SAVE MONEY. 

First of all, the extension of credit is 
nothing else but the loaning of money 
which is a business of its own and not 
properly a part of the feed business. To 
loan money is the function of banks and 
finance companies who do not know or 
engage in the feed business, even though 


you do engage in their business despite 
the fact that you do not know anything 
about it. Quit the banking business and 
devote all your abilities to the merchan- 
dising of feed and you'll be surprised how 
fast your profits will increase. 

Secondly, the extension of credit is not 
in keeping with general practices of the 
feed and grain trade. You expect cash 
when you ship a car of grain, you pay 
cash when you buy a car of feed and yet 
you encourage the farmer to say “charge 
it” when he buys from you. It has often 
been said that a sale is a purchase turned 
inside out and, if this is true, you should 
certainly sell on the same basis that you 
buy—for cash. 


The third reason is that your real com- 
petitors do not operate on a credit basis. 
Most of us think of our competitors as those 
who are engaged in the same business 
across the tracks or in a neighboring 
town. Our real competitors, however, are 
the fellows who actually get the farmers’ 
money—that same money we are after— 
and they are the fellows who sell automo- 
biles, washing machines, radios, farm ma- 
chinery and the chain stores. They take 
all the cash they can get and let the 
finance companies handle the balances 
at good rates and on strict terms which 
is the only basis on which the farmer 
seems to appreciate credit. 


Fourth, the extension of credit has 
wrecked. many a retail feed business 
which otherwise might have been most 
profitable. The insidious thing about this 
situation is that the wrecking is usually 
complete before the owner of the business 
awakens to the fact that he is losing 
money instead of making a profit. The 
reason for this is that the annual profit 
of the business is entirely included with- 
in an increase in the total amount of the 
book account and fails to consider the 
cost of that book account. 


Have you ever tried to consider what 


Insist On Getting 


HERE’S WHY: 


cushioned action. 
Carry maximum loads. 8 Load 


Permit close-spacing—avoid- design. 


Do less damage to grain. 


Wear on equipment is re- 10 
duced due to smooth-flow- 


= 


bucket without spillage. 
stitute for "Nu-Hy's.” 


Send for capacity 
analysis form No. 
76 which will en- 
able us to make 
a case study of 
your operations. 


WHEN BUILDING OR REMODELING 


They Are GUARANTEED to Be The Best NOTE THE CLOSE 


They scoop in the grain with 7 Pend. 
is discharged 
smoothly due to unique 


ing pick-up impacts. g Spraying action in head 
is eliminated. 

They permit wide range 

of belt speeds without af- 

fecting efficiency. 


ing pulsations. Capacity increases of 
is. confined within from 10% to 50% to even 
100% are guaranteed. 


With these facts before you it is evident that there is no sub- 
y are made to improve efficiency in 


your bucket elevator leg and we guarantee them. 


Screw Conveyor Corporation 


HOFFMAN ST. 
CREW CONVEVORS | 


“Nu-Hy” Buckets 


SPACING POSSIBLE 
Pat. 


“Nu-Hy” Buckets can be 
installed in your elevator 
without any belt or cas- 
ing changes. 


HAMMOND, IND. 


ELEVATOR BUCKETS ) 
U.S. PAT. OFFICE 


your book accounts actually costs you? 
Let's all try to do that in a rough way 
tight now. Put down the average total 
amount that you carry on your books 
throughout the year, whether it is $3,000, 
$5,000, $10,000 or more. Figure 6 per cent 
interest on this amount, which, for ex- 
ample, would be $600 on $10,000. This 
is the value of the capital you have in- 
vested in your book account but it is only 
the beginning of the total cost. 


Next, add the amount of your annual 
credit loss. How much do you write off or 
should you write off each year Don't 
fool yourself in estimating this figure and 
don’t say all your accounts are good, 
for everybody who extends credit has 
losses and feed dealers are no excep- 
tion to the rule. With these two figures, 
you now have the obvious costs of your 
book account. 


Less obvious, but just as important a 
part of the cost of your book account, 
are your losses of sales to customers who 
stay away because they owe you money 
and your losses through failure to take 
advantage of special buying opportunities 
or your necessity of making small lot pur- 
chases because too much of your capital 
is on your books. 


Try to recall the names of your cus- 
tomers who owe you and now trade else- 
where. How much profit would you make 
on them if they were still buying from 
you and paying cash? This figure is a 
part of the cost of your book account. 

Have you had a chance to buy a spot 
or distress car of bran, dried grains or 
some other feed at two or three dollars 
under the market and turned the offer 
down because of finances. If you have, 
such a possible profit becomes a loss 
which must be charged to the cost of your 
book account. And similarly if your in- 
ventory is low, because of financial trou- 
ble due to the size of your book account, 
you are also losing a possible profit be- 
cause year after year real profits can be 
made if you are able to place your order 
and take delivery of feeds at the right 
time. There is also, of course, the loss 
due to sales missed because of the low 
or incomplete stocks. 


Now, if you have been keeping up with 
your figures, you can total up the real cost 
of your book account. Compare this figure 
with the amount of profit as shown on 
your books for last year and you'll begin 
to realize how much better off you will 
be when operating on a strictly cash 
basis. 

Most of you will agree that it is bet- 
ter for you to operate on a cash, than on 
a credit basis—and, my fifth and last rea- 
son for you to make the change is that 
it is also better for your farmer customers. 
Since it definitely costs money to extend 
credit, it is manifestly unfair for the thrifty 
farmer who always pays cash to pay the 
same price for your merchandise as those 
who charge. And wouldn't it be better for 
all your customers, if freed from the worry 
and the cost of your book accounts, you 
were able to carry larger and more com- 
plete stocks, buy to better advantage, im- 
prove your service, reduce your prices 
and still make more money for yourself? 
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Vitamin 

The whole nation is becoming vitamin-conscious. This is a 
good time for feed dealers to think about working up window 
displays which tell the story of vitamins and pointing out which 
are contained in the feeds and supplies dealers sell. You can 
do this by large placards placed in a display window, with 
copy telling all about the vitamins in feeds, detailing the sources 
and the like. Such a display will be interesting to your farm 
patrons and prospects. You can even follow up further on the 
idea by incorporating some of this information in your news- 
paper and direct mail advertising. And don’t forget to approach 
your local newspaper editor about writing a story on vitamins. 
The feed dealer has a big advantage here, for the feed industry 
has been working on vitamin content in feeds for many years, 
long before the public became aware of the importance of these 
nutritive elements. Now that interest is high, plug the story 
of vitamins for all it is worth, because it will mean added sales 
for you. Take a tip from druggists who have increased vitamin 


sales tremendously the past few years through window display 
and other promotion. 


Hen Sanduich 


Novelty in window display will often attract new customers 
to your feed establishment. A type of window display that will 
stop them is one where copy on a large sign can read “EVER 
SEE A HEN SANDWICH? WELL, HERE’S ONE.” In this window 
you can put a bag of good feed, some grit, oyster shell, etc. all 
the items needed by a hen in her diet. Another sign can say, 
“Here's all the makins’ of a good hen sandwich. The hen prefers 
to make her own sandwiches, so we merely present what goes 
into the kind of sandwich she likes and which will make her 
produce for you. This kind of sandwich can't be beat for results. 
Be sure to put plenty of these sandwiches before your hens. 
It pays.” 


Trade Map Display 

A good display idea for a feed dealer is to make up a rough 
sketch map of the area in which he sells, and then put red or 
green pins into the map at the points where your feed and 
supplies are being used. One hundred pins, for example, will 
make a wonderful showing on such a map. You can mount the 
map on some beaverboard, so that it can be displayed in your 
window and later hung in your office as a constant reminder 
to farmers of the many satisfied customers you serve. A few well 
Placed signs alongside the map can help make it more effective 
by calling attention to the high nutritive qualities of your feeds 
which are helping farmers make more profit. 


Give Them Publicity 


A good practice in advertising to rural customers is to devote 
one section of an ad to news about farmers and their families. 
This means news of prize cattle, good laying chickens, achieve- 
ments of farm boys and girls and the like. Inclusions of such 
news tidbits in an ad give it greater reader appeal and also 
help to sell the products advertised. Once such a practice 
is started, a dealer will find that farm folks will voluntarily 
bring in enough news to take care of any space that has been 
allotted to such a department. When you add a personal 
note to your adveriising like this, you'll find farm customers 
will talk to others about your service. 
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Save Money, 
Increase Profits! 


You can save money by in- 
vesting in a Sidney KWIK- 
MIX mixer ... the favorite 
in hundreds of mills. Fast, 
quiet, economical to operate 
. . . available in several 
sizes. Models to fit your 
need in either motor driven, 
flat belt or V-belt types. 


Manufacturers of: 


Corn Crackers and Graders 


Grain and Seed Cleaners 
Electric Truck Hoists 
Ear Corn Crushers 
Corn Shellers 

Feed Mixers 

Elevators, etc. 


Write today for catalog! 


tHe Sidney 


GRAIN MACHINERY CO. 


“Manutacturers for over 75 years” @ SIDNEY, OHIO 


...to provide your poultrymen with EGGO, the 
premium fish meal that sells at a non-premium 
price? 
Feed dealers in the Middle West and Pacific States 
report increasing profitable trade in EGGO with 
satisfied poultrymen. 


EGGO is made from 
fresh, whole California 
Sardines and is rich in 
proteins, vitamins and 
minerals. Both old and 
new crop available. 


THIS TAG IS YOUR 


GUARANTEE OF QUALITY 


R. J. ROESLING & CO. 
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The 


HERE is a conspicuous sign 

posted in the office of the Au- 

burn Grain Co., Auburn, Ind., 
which reads: “We pay cash for 
grain and feed. We must sell for 
cash.” 


The management adheres to this 
established policy as nearly as it 
is humanly possible to do so, with 
the result that 90 % of their total 


Line 


on credit and sell 
your feed for cash 


sales are on a cash-over-the-coun- 
ter basis. The remaining 10% sold 
is held to 30 days or less, and in 
every instance a definite under- 
standing when payment will be 
made is agreed upon, according to 
Hal Hohan, manager. 


Precious NATURAL Vitenia D 


In Convenient 


Powder Form 


Gold Dust was the stuff for which the placer miners of California and the Yukon 
risked all. But the grains of gold which maintain the precious Vitamin D value of 
poultry, dairy and other animal feeds consists of a cereal absorbate impregnated 
with Vitamin D. This new Vitamin D Supplement in Powder form is 


* VIT-D-400: 


It is one thing to mix oils or fluids with dry 
grains or meals—and quite another thing, and 
a postive pleasure in contrast, to combine 
the New Vit-D-400 Dry Granules with any 
sort of feed that requires a Vitamin D factor. 
Grains of Gold, indeed! 


Potency Guaranteed 
for One Full Year 


In addition to being biologically tested, 
Vit-D-400 is guaranteed to hold its vitamin 
potency for one year after manufacture. Each 
can carries our Vitamin guarantee and is 
dated. We know of no Vitamin D product 
which is so marketed. 

Vit-D-400 is guaranteed to contain 400 
A.O.A.C. chick units of Vitamin D per gram 
and thus contains the same Vitamin D potency 
as Fortified Cod Liver Sardine 
Oil or Fortified Vitamin and D Feeding 


It therefore can be used at the same 
“al as any 400 unit oil. It is economical 
to use and mixes readily with feeds. 


The Silmo Line Consists 
of Products to fit every 


feed mixer’s requirements. 


Investigate our complete line of Vitamin 
A and D products. before contracting for 
your season’s requirements. Our products 
are available in all standard potencies and 
special potencies can be obtained to fit a 
particular requirement. 


Write us for Sample, 
Literature and Prices 


SILMO CHEMICAL CORP. 


DEPT. FB 


VINELAND, NEW JERSEY 


“In doing a cash business there 
must be some flexibility. Even well- 
rated customers sometimes are short 
of cash temporarily and in order to 
hold their good will we cannot re- 
fuse them credit within reason. In 
these instances a definite date for 
payment is made at the time, and 
only on few occasions have custom- 
ers failed to keep their promises.” 

Mr. Hohan maintains that if a feed 
dealer is determined to hold to a 
cash basis on the bulk of his sales 
and keep up collections promptly 
on credit sales, courteous firmness 
must be employed. To illustrate: 
One farmer recently bought a bill 
of goods, promising to pay in two 
weeks. He came in on the date 
agreed upon, but explained that he 
was a little hard up and wouldn't 
be able to pay the bill right then. 

“If you falter under this kind of 
a situation you are whipped,” Mr. 
Hohan declared. “If you let them 
get away with it once, your cus- 
tomers will not respect your terms, 
and your cash policy will soon be 
defeated.” 

It was pointed out to this creditor 
that he, as a good customer was en- 
titled to receive the quality of mer- 
chandise and full measure that was 
promised him. The company had 
lived up to its end of the agreement 
in every particular and in return 
was entitled to be paid on the 
agreed date. Firmness combined 
with courtesy and a logical explan- 
ation got results. The farmer 
reached for his pocket-book and 
paid. He was not offended and con- 
tinues to return for feed and other 
merchandise. 


A firm cash policy enables the 
company to keep its working capi- 
tal liquid and maintain a good turn- . 
over. It is no hardship for the av- 
erage customer to pay cash for 
small purchases of feed, field and 
grass seed, coal and _ fertilizer. 
However, the situation becomes a 
bit more difficult on heavier pur- 
chases of field fertilizer, seasonal re- 
quirements for field and grass seeds 
on the larger farms and quantity 
purchases of feeds for poultry speci- 
alists and bigger livestock feeders. 
Many of them want and perhaps 
need credit for three to six months. 


Farmers in this category, whose 
requirements involve amounts'up to 


.and often exceeding $100.00, pre- 


sent no real problem under the Au- 
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burn Grain Co. plan. This company 
works with the bank upon the rea- 
sonable logic that it is the business 
of banks to loan money, to finance 
money-making programs. 

A farmer requesting long term 
credit on major purchases is iold a 
brief sales story about the quality 
of the products. First, that only mer- 
chandise of known quality and puri- 
iy is sold. Second, all grass and 
field seeds are free from noxious 
weeds as required by the siaie and 
federal laws. Lastly, if the purchase 
concerns feed, that the product is 
nationally advertised, universally 
recognized for purity and is scien- 
tifically blended for highest teed- 
ing results. 

‘this leads up to the point of mak- 
ing the final credit arrangemenis 
through the local bank. ‘rhe cus- 
iomer is told that the company musi 
maintain itself in a position 10 pay 
cash for grain, seeds, coal, feed— 
everything that is stocked, and ii 
must sell for cash to do this. ‘fue 
customer may not know whether 
these purchases require $100.00 or 
$1,000.00 a day, but he is made to 
understand that it is the job of banks 
to finance his major purchases. 
When the sale is concluded, Mr. Ho- 
han offers to accompany the buy- 
er to the bank to arrange the cred- 
it. A good credit risk never refuses 
this co-operation. But if he says 
“no” and promises to look after it 
himself, it is a pretty good bet that 
he knows his credit is not good, 
and the deal will be off. 

“In that event, it is better to lose 
the sale and its potential profit than 
to get that kind of business on the 
books and have to write it off as a 
total loss at the end of the year,” 
Mr. Hohan pointed out. Under this 
method of financing large purchas- 
es through the bank, the company 
gets its money at once. 

One more important factor which 
has helped the Auburn Grain Co. 
to maintain a 90% cash policy is 
diversification of merchandise and 
services with emphasis on quality, 
plus having what the people want 
when they want it. 

Equipment at this feed plant in- 
cludes a complete custom grinding 
service using a Barton mixer and 
Grundler hammer mill. This is sup- 
plemented by complete equipment 
for cleaning soy beans and other 
field seeds and small grains. 
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HOARD’S WINNERS ANNOUNCED 

Prize winners in the advertising men’s 
cow judging contest have been announced 
by Hoard's Dairyman, Fort Atkinson, Wis. 

First prize winner was Thomas H. Ferrill, 
Great Western Sugar Co., Denver; second, 
Bert S. Gittins, Bert Gittins Advertising, 
Milwaukee; third, M. W. Vincenz, Ches- 
brough Mfg. Co., New York; fourth, A. L. 
Terry, Brooke, Smith, French & Dorrance, 
Detroit; fifth prize, C. A. Minot, Starline, 
Inc., Harvard, Ill., and F. L. Hendren, Bab- 
son Bros. Co., Chicago. Fifteen other ad- 
vertising men received honorable mention. 
Each of the above winners received a met- 
al placque and a longhorn of American 
cheese. The contest aroused a great deal 
of interest throughout the nation, and at- 
tracted many entrants. 


No separation or settling is possible! 


Manganese with ever 


Iodine and Manganese in your feeds. 


The Iodine and Manganese in Calcium trol Laboratory for your protection, 
Carbonate Company’s products stay mixed 

uniformly because they are scientifically 
made to cling tightly to other ingredients. 


Exclusive scientific scoop announced by on your wall. 
the Calcium Carbonate Company over six 
years ago, this process unites Iodine and 


¥, Calcium particle— feeds, supplements and mineral 
you get UNIFORM DISTRIBUTION of 


@ LEOPOLD GROSS, New York, a feed 
and flour broker, died recently from a 
heart attack. 


@ A. E. McCLURE, 64, grain elevator op- 
erator at Eldorado, O., for the past 30 
years, died last month from the effects 
of a stroke. 


@ SAMUEL S. BOSSERT, 89, retired Potts- 


town, Pa., flour and feed dealer, died on 
May 22. 


@ L. M. NEIDLINGER and R. P. Bundy 
have purchased an elevator and feed mill 
at Nora, Ind. They formerly owned the 
Zionsville Grain Co., but sold out several 
months ago. 


Whats AU. The tuss About? 


PROBLEM 


(Number 4 of a series) 
How To Make 


Trace Elements Inclusions 
‘Stay Pur”? 


Another Exclusive “CCC” Scoop 


COMING SOON! 


Important announcement concerning a 
NEW and IMPROVED Research and Con- 


Watch For It! 
Get Free Mixing Chart 


Printed on heavy paper suitable for posting 
Tells quickly and easily how 
to mix Iodine and Manganese 
in correct amounts in your 


mixtures. Write for it Today! 
Dept. FB 


alerum Carbonate (ompany 


Pioneer Producers of Trace Elements Products 


45 EAST onic ST. 
CHICAGO, ILL. 


BOX 409 B36 BRANDEIS THEATRE B 
CARTHAGE, MO. 


OMAHA, NEB 


IMPROVING 
Your QUALITY 


THE CORP. 


BROAD STREET AT NEDRO. 
PHILADELPHIA, PA. 


LOWERING 
your COST 
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FEED DEALERS! 


Be Profit-Wise — Jersee-ize 


A-B-C-D-EéG 


Make More Money — Get and Hold More Customers. 
JERSEE-Ize—it's the success secret used by hundreds of 
Mills, Elevators and Feed Stores for mixing their own line 
of feeds—feeds that give better results and sell easier. 


With our plan you Jersee-ize your feeds with Jersee 
Balancer—a High Potency, Double Seal, Vitamin Con- 
centrate with added minerals. A PLUS value Concentrate 
that goes twice as far as any other vitamin concentrate. 


You Make Up to $20.00 a Ton 
More Profit with Our Plan 


You control the trade in your locality. Our free dealer 
service is outstanding in its completeness. Formulas, 
double seal tags, registration papers, posters, folders, cir- 
culars, newspaper mats are all part of our service to you. 


Write today about our plan of mixing your own line 
of feeds that are geared for profits and results. 


The JERSEE CO0., Minneapolis, Minn. 


HOWELL 
FEED PLANT EQUIPMENT 


@ Everything in equipment and supplies for feed 
mills and processing plants. No matter what you 
need we can furnish it promptly and at prices that 
will save you money. We are manufacturers, and 
distributors of the following well known lines: 


Howell Power Transmission Equipment—Diamond Attrition 
Mills—Jacobson Hammer Mills—Howell Roller Mills—Batch 
Mixers—Speed King Corn Crushers—Sidney Shellers—Corn 
Crackers and Graders—Waukesha Power Units—Stearns Mag- 
netic Separators—Howell Combined Scalper and Magnetic Sep- 
arators—Clipper Cleaners—Challenger and Expert Clover Scari- 
fiers and Oat Hullers—Ceresan Treaters—Soweigh Scales— 
Calumet Elevator Buckets—Gopher and Atlas Belting—Western 
Pellet Machines—Marvel Molasses Process—MacClellan Batch 
Mixer—Vita Cereal Mills—Midget Marvel Flour Mills. 


Complete information and prices on request 


MINNEAPOLIS, MINNESOTA 


Established 1879 — 61 years of service to the Feed Industry 


—Better Built Bags— 


BAG FACTORIES - COTTON MILL - BLEACHERY 


TALK asour sacs! 


(Quoted from a Customer's letter) 


“We wish to say we certainly 
appreciate your fine spirit of 
fairness, and this is the “clinch- 
er’ in our faith in the Werthan 
Bag Corporation.” 


WERTHAN BAG CORPORATION 
NASHVILLE —NEW ORLEANS 


(WERTHAN)—— 


of 
New Jorks Popular 


HOTEL 


LINCOLN 


44™10 45™ STS. AT S™ AVE. 
OUR CHOICEST ROOMS From $ 
1400 ROOMS each with 
Bath, Servidor, and Radio. 
* Four fine restaurants 
awarded Grand Prix 1940 
Culinary Art Exhibition.. 


MARIA KRAMER 
PRESIDENT 


John L. Horgan 
e Gen. Mgr. 
HOTEL EDISON 


SAME OWNERSHIP 


_ INTHE CENTER OF MID-TOWN NEWYORK — 


THE FEED BAG — June, 1941 


| 
5 
j 
i 
| 
‘ 
j 
& 
v ve a 
7 
‘ 
\ 
| 
4 
~ 
: | 
: 


July is the month of firecrackers, va- 
cations, fishing, golfing and many other 
sports, but feed men who were born dur- 
ing that busy month still take out time 
to celebrate their birthdays, perchance in 
some cool spot on a green shady lawn. 

Our birthday list shows no feed men 
that we know of born on the 4th of July. 
Clarence D. Moll, manager of the feed 
department of the Paetow Co., Milwau- 
kee, celebrates his birthday on July 7. 
He's a sportsman for he enjoys baseball, 
football and golf and that’s a full pro- 
gram. 

Dr. T. M. Goldhaft, Vineland Poultry 
Laboratories, Vineland, N. J., made his 
bow into the world on July 8. There'll 
be double celebrations on July 10, for this 
is the day H. C, Fisher, Northrup King & 
Co., Minneapolis, and S. N. Osgood, 
Fruen Milling Co., Minneapolis, bade 
farewell to the stork. 

Fred B. Ris, Corn Products Refining 
Co. New York, gladdened his parents 
home on July 11. A. G. McLoughlin, Arca- 
dy Farms Milling Co., Chicago, followed 
on July 12. G. D. Davis, vice president, 
National Oil Products Co., Harrison, N. J., 
came along on July 14. 

Stripping off the calendar’s leaves of 
a hot month we find that the birthday 
list shows other celebrants as follows: 
Roland Reinders, Reinders Bros., Elm 
Grove, Wis., July 15; J. E. Davis, secretary 
and treasurer, Northern Supply Co., Am- 
ery, Wis., on July 17; Joe Free, Milwaukee 
Tallow & Grease Co., Milwaukee, July 18; 
as well as Earl E. Ibberson, president, T. 
E. Ibberson Co., Minneapolis, and J. F. 
Moyer, secretary, Kansas Grain Feed & 
Seed Dealers’ association. 


On July 19, Walter E. Smith, president, 
Rogers & Smith, Chicago; July 20, Mrs. 
Frances G. Huddleston, Western Grain & 
Feed association, Des Moines, Ia; July 
21, Emory L. Cocke, vice president, Ash- 
craft-Wilkinson Co., Atlanta, Ga.; July 22, 
T. R. Shaw, Cargill, Inc., Minneapolis; 
July 25, B. J. Krieg, secretary-treasurer, 
Deutsch & Yickert Co., Milwaukee. 

July 26, Rudy Eshenheimer, National Oil 
Products Co., Harrison, N. J., and Fred K. 
Sale, secretary, Indiana Grain Dealers’ 
association, Indianapolis; July 27, Simon 
Schwabenlander, Hilbert Elevator Co., 
Hilbert, Wis., and Oscar Haertel, Hiawa- 
watha Grain Co., Minneapolis; July 28, 
Walter Berger, Des Moines (Ia.) Oat Prod- 
ucts Co.; July 29, Samuel N. Golden, vice 
president and general manager, Amburgo 
Corp., Philadelphia, and Elmer Paetow, 
the Paetow Co., Milwaukee. 

Registering their arrival on the last 
day of the month, with lusty yells were 
H. A. Vanderhoof, Minneapolis, Ed. S. 
Miller, Miller Cereal Mills, Omaha, Neb., 
E. K. Steul, E. K. Steul Co., Madison, 
Wis., and James W. Pehle, King Midas 
Flour Mills, Minneapolis. 
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cessful wheat improvement pro- 
grams. 

An interesting feature of the 
session was the talk by J. W. Boyd, 
first secretary of the association. 
Mr. Boyd was secretary in 1902-3 
and he told of many problems the 
association faced in those days. 

A talk on merchandising by Da- 
vid K. Steenbergh, publisher of 
The Feed Bag, stressed the advan- 
tages of good feed sales policies, 
including the selling of feed for 
cash. His talk is reproduced on 


Page 17 of this issue of The Feed 
Bag. 

The objectives of the AAA were 
outlined by C. G. Link, CCC, Kan- 
sas City, who told of the program 
of the corporation for transferring 
wheat to make room for the new 
crop. He stressed the transportation 
problem, stating it was imperative 
to load and move cars quickly. 

The annual banquet held at the 
Hotel Connor was attended by more 
than 200 persons. Ray B. Bowden 
was toastmaster, and the banquet 
speaker was Carl Bolte, who spoke 
on the advantages and resources 
of Missouri. 


from us. 


ry Our Specialized Service 
for Feed Manufacturers 


As millers of grain specialities for feed manu- 
facturers we offer you individual, personal- 
ized service which guarantees satisfaction. 
Next time you are in the market for any of table Rolled Oats 
the products listed here let us furnish your Feeding Rolled Oats 
requirements. Our fast service and quality Feeding Oat Meal 
products make it worth your while to buy Oats 


FAST SERVICE 


FRUEN MILLING CO, 


MINNEAPOLIS, MINN. 


Steel Cut Oat Groats 
Pulverized and Bolted 


Whole Oat Groats 

Steel Cut Wheat 

Ground Oat Groats 

Oat Mill Feed 

Oat Mill Feed with 
Molasses 


Steam Crimped Oats 
Steam Rolled Barley 


“MITAND-400” 


Peak Quality Vitamin A and D Oil 
400 D (AOAC) 2000 A (USP) Per Gram 


WAPTHOLE, Inc. 


- Boonton, N. J. 
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HAY DEALERS TO MEET 

The National Hay association will hold 
its 48th annual convention at the An- 
thony hotel, Fort Wayne, Ind., July 28-29, 
according to President Cliff S. Martin, 
Ashland and Secretary Fred K. Sale, In- 
dianapolis. Host to the convention will 
be the Northeastern Indiana Hay & Grain 
Dealers’ association. 


FERTILIZER SALES UP 

An all time record for fertilizer consump- 
tion was established by farmers with 8,- 
311,000 tons of commercial fertilizer used 
on farms during the past crop year, ac- 
cording to the annual consumption report 
made public recently by the National Fer- 
tilizer association. This is an increase of 
more than 500,000 tons over the prior year. 


POTASSIUM 
rOTASSIUSs 
POTASSIUM 


IODIDE MIX 
IODIDE MIX 
IODIDE MIX 


@ An intimately blended and milled combination of 
90% Potassium Iodide U.S. P. with Calcium Car- 
bonate and Calcium Oxide. Protected bv U.S. Patent. 


Manufacturing Chemists 


A stable, very finely divided Powder, buiky and free 
running, thus assuring uniform distribution and a 
uniform ration of Iodine in your feeds. 


Write for Sample and Circular 


S 


CHAS. PFIZER & CO., INC. 


81 MAIDEN LANE, NEW YORK, N. Y. 


444 w. GRAND AVE., CHICAGO, ILL. 


The charm of _— is reflected in the 
smooth flow of life on the famous boule- 
vard, where Hotel Auditorium is situated 


Salsbury’s Set Dates 
For Dealer Schools 


A summer and fall series of dealer 
training schools for hatcherymen, feed and 
poultry supply dealers to aid them in of- 
fering a more extensive poultry health 
service to their customers has been an- 
nounced by Dr. Salsbury’s Laboratories, 
Charles City, Ia. 

Eight five-day schools are planned for 
the following dates: July 14-18; July 28- 
Aug. 1; Aug. 18-22; Aug. 25-29; Sept. 22- 
26; Sept. 29-Oct. 3; Nov. 3-7, and Nov. 
10-14. All schools will be held at 
Charles City, with the exception of the 
July 28 to Aug. 1 school which will be 
held at the Hotel Continental, Kansas 
City, the week of the International Baby 
Chick association convention. 

The school courses will be under the 
supervision of Prof. O. J. Weisner, who for 
12 years was extension poultryman for 
the North Dakota State college; Dr. John 
Salsbury, son of the president and foun- 
der of Dr. Salsbury Laboratories, and Dr. 
H. M. Lightbody, graduate of Iowa State 
Veterinary college. Members of the staff 
of 15 poultry disease specialists at Dr. 
Salsbury’s Laboratories will also contrib- 
ute to the course. 

@ WILLIAM GRACZYK, Wayland, Mich., 
has purchased a new attrition mill for 
installation in his grain elevator. 
@ MILLER GRAIN CO., Vassar, Mich., has 
installed a new attrition mill. 


New ... 20th Edition 


FEEDS and FEEDING 


By F. B. Morrison 


O person engaged in producing or 


adjacent to the Loop and facing Grant 
Park and Lake Michigan. . .A truly fine 
hotel, foremost in comfort and cuisine. 


ROOMS WITH BATH «rom $2.50 
WITHOUT BATH «rom$1.50 


HOTEL 


GEO. H. MINK, Manager 


MICHIGAN AT CONGRESS 


CHICAGED 


Che feed B 


handling feeds can afford to be 
without the 20th Edition of FEEDS 
AND FEEDING. It is the greatest and 
most practical compilation of information 
on livestock feeding and nutrition ever 
issued. The new edition has been com- 
pletely rewritten and contains nearly 300 
pages more than the old book, including 
an entirely new chapter on proteins, min- 
erals and vitamins. 


Get your copy of FEEDS AND FEEDING 
direct from The Feed Bag by mailing your 
check for $5.00. For $6.00 we will include a 
year’s subscription to The Feed Bag plus The 
Feed Bag Annual. You save a dollar. Order 
today. 


ag 
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Old Equipment 


ROM a money-making standpoint there 

is too much obsolete feed plant equip- 
ment doing duty today—equipment that 
should be scrapped. 

Most of our automobiles are junked as 
soon as they are out-of-date. They may 
not even be obsolete when they are dis- 
carded. We just don’t like the “looks” 
of our old car and buy a new one. 

Why do we persist in operating obso- 
lete equipment in our feed plants and 
then at the same time persist in demand- 
ing strictly up-to-date pleasure equipment? 
To scrap obsolete industrial machinery 
PAYS, while the purchasing of new ma- 
chinery every year to play with does NOT 
pay. 
It may be that you as an automobi!> 
owner declare that your car becomes ob- 
solete in one year and therefore you an- 
nually trade it in for a new one. But 
the “old” car still continues to run for a 
number of years in the hands of subse- 
quent owners. Whether or not your auto- 
mobile is really obsolete is therefore large- 
ly a matter of your own whim. 

I know of steam power plants in wh’ © 
ten-year-old engines or turbines have been 
“junked” and replaced by more efficient 
and more economical apparatus. Th> 
selfsame equipment in other less pro- 


often proves costiy 
to feed mill owner 


gressive power plants would have been 
kept another ten years or more. 

You and I have our own ideas about 
obsolete clothes and when they should 
be replaced. The average man “wears 
out” one straw hat and one felt hat each 
year. Women “wear out” hats more rap- 
idly than men. Some people use lead 
pencils until they are “stubs”. Others dis- 
card them as soon as they are inconveni- 
ently short. And so on. 

But let us get down to brass tacks. What 
we are looking for is a good rule of for- 
mula. My own answer to the question is 
this: A thing is obsolete as soon as it is 
found that it will PAY to replace it. This 
applies to feed plant machinery as well 
as to most other industrial equipment. 

Believe it or not sometimes it pays to 
throw out machines that are new. I was 
once employed by a concern that manufac- 
tured a decidedly inefficient machine. | 
didn’t know it was inefficient and uneco- 
nomical at the time or I would not have 
worked for that company. The concern 
was in business for three years and then 
was forced to quit because nobody could 


be induced to buy. Many of the com- 
pany’s machines were replaced inside of 
a year because they actually were obso- 
lete even before they were installed. They 
were “new”, yes, but obsolete nevertheless 
because it paid the purchasers to install 
something better immediately. And the 
first cost of the machine ran into thou- 
sands of dollars. 

Simply because we can “get along” 
with an old machine, part, or thing, is 
no proof that it is not already obsolete. 
My contention is that entirely too much 
machinery is in daily use that should be 
in the scrap heap. It should be replaced 
because it will PAY to replace it. 


NEBRASKA CONVENTION 

The annual convention of the Nebras- 
ka Grain Dealers and Managers’ associa- 
tion was held at North Platte, June 2-3, 
with several hundred dealers present. 

Speakers at the meeting included A. 
C. Nelson, federal grain supervisor; Harry 
Clark, chief inspector, Omaha Grain Ex- 
change; Guy Jones, manager, Nebraska 
Grain Dealers and Managers’ association; 
Phil Runion, Lincoln; Glenn H. LeDioyt, 
secretary, Nebraska Grain Improvement 
association; E. H. Miller, Chicago, and 
U. S. Senator Hugh A. Butler. 

@ HENRY LEONARD, 72, Shenandoah, 
Ia., former grain and feed man, died last 
month from a heart attack. 
@ FARMERS’ ELEVATOR, Radcliffe, Ia., 
is building a 50,000 bus. annex. 


100 LBS. NET 


WHEN BACKED 


STARTE BUTTERMILK 


oo 
\ NORTHERN MILLING CO. y 
WAUSAU,w'IS. 


with coupons 


WAUSAU __ Since 1883 


BUSINESS IS GOOD 


throughout the sum- 
mer months for the 


dealer who sells 


Wisconsin 
Starter and Growing 


Mashes 


And this WISCONSIN feeding plan is actually 
cheaper for the poultryman because it permits 
larger use of low priced farm scratch grains. 
WISCONSIN STARTER AND GROWING 


MASHES contain plenty of milk, vitamins, meat 
proteins and minerals to supplement liberal 


feeding of corn, oats and barley. 
FREE — Chick and flock feeders, 


NORTHERN MILLING CO. 


WISCONSIN 


grinds a wide 
variety of feeds 
including ear 
or snap corn. 
Write us about 
your produc- 
tion problems. 


PULVERIZER 


A. E. JACOBSON MACHINE WORKS, Inc. 


1076 TENTH AVE. S. E. 


MINNEAPOLIS, MINN. 
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No one needs to join a trade association 
i unless he wishes. Coercion is not attempt- 
ed; and the nature of the accomplishments 
of a trade association is such that those 
‘ who do not belong will reap exactly the 
/ same benefit as those who do. 

“A tremendous amount of the work done 
| by trade associations in past years is of 
untold benefit today. The New Deal laws 
and the regulations imposed upon industry 
have multiplied contacts between govern- 
ment and industry at so many points that 
® the trade association has become essential 
if only as a go-between. The amount of 
time that has been saved by using the 
. ability of trade associations for the pur- 
. pose of fast, certain and effective informa- 
tion is large.” 

Mr. Cummings also recited the various 
activities of the association during the 
year including numerous group meetings, 
wage and hour sessions, an exhibit at the 
Ohio state fair, participation in the Ohio 
safety congress and introduction of a legis- 
lative bill designed to bring the feed laws 
of Ohio up-to-date. 

Ray B. Bowden, executive vice president 


HERE are more scenes taken at the annual Ohio convention. Top of the Grain & Feed Dealers National as- 
row, left to right, are: H. E. Frederick, Elton Kile, L. G. Bradstock and 


sociation, opened the Monday afternoon 
W. W. Cummings, officers of the association in conference; Mr. and coccion and interrupted his prepared 
Mrs. Charles Devers of the National Distiller's Corp. Lower row: speech to introduce Sam Rice, Metamora, 
R. J. Bentz, Mill Mutuals, tags Sam Hollett, Swift & Co., Fostoria; Ohio, who is first vice president of the 
E. C. Horst, Calcium Carbonate Co., confers with Gilbert Martin, National. He asked Mr. Rice to invite the 
Mulkey Salt Co., and William Weaver, Silmo Chemical Corp., Opi group to attend the annual conven- 
talks with J. E. Sams, Blatchford Calf Meal Co. tion of the Grain & Feed Dealers National 
association in Toledo in September. 
In his talk, Mr. Bowden declared that 
the crisis we face today is not war but the 
aftermath of war which “will come wheth- 


Sunset Feed & Grain Co., Inc. | 


wave which parallels the beehive so- 


“ALL YOUR NEEDS IN GRAIN OR FEEDS” 


* FEED JOBBERS e ciety,” said Mr. Bowden. “In this society 
CHAMBER OF COMMERCE BRANCH OFFICE each person has a job assigned by the 
BUFFALO, N. Y. MIDDLETOWN, N. Y. state and he is told where and when to 

. . . work. 
Distributors of: Mr. Bowden reported that there is a 
CLO-TRATE PRODUCTS = Hubinger (Keokuk) © SUNSET BRAND FEED | Strong schoo! for price-fixing in Washing- 
Fortified Cod Liver Oi] & Corn Gluten Feed (an exclusively milk product) 


Vitamin A & D Feeding Oils High in flavin, milk albumen, 


Wheat Germ Oil ea nelineaniaeal ed” by the government. Touching on 
Wheat Germ futures marketing, Mr. Bowden said that 
WRITE US FOR FURTHER INFORMATION if the government eliminates such trans- 


er has accepted a “sheltered” peasantry 
in which his income and outgo is “shelter- 


actions more people will put money in 
cash commodities thereby leading to in- 
flation. 


A unique merchandising talk was offer- 


America’s Leading Feed ed by Ralph Leavitt, merchandising man- 
ager, Ralston-Purina Co., St. Louis. Mr. 

M a hu Fi ac U (=4 a d Leavitt used his own hobby, collecting 

different kinds of mousetraps, to symbolize 

: Fy A e/ i D ead / CFS en d orse the well-known fact that in the retail busi- 
ness today there is too much competition. 

aa OM E M O CR A N/ TE ORIT . According to Mr. Leavitt there are two 
a kinds of buyers today—"Price buyers,” and 

They find that their respective poultry : Value customers.” He declared a price 


ace : buyer knows all about your price and 
ALL ee TO feeds do a better job where STONEMO N\ little about your value while a value cus- 
TURKEY~IN CLEAN | is fed. Guaranteed to outsell any other’ tomer is what your merchandise 
SACKS~ FREE FROM py can accomplish. 

WASTE- GUARANTEED brand or money refunded. Write for prices Similarly, "Price dealers” exist said Mr. 


Leavitt. There are also “Value merchants.” 
\ STON E MOUNTAI N GRIT CO. INC. The price dealer has just another “mouse- 
LITHONIA. . . GEORGIA trap” to sell at a price. The value mer- 
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chant puts his product on a pedestal to 
put value in it and merchandise the big 
“idea” in his product. 

J. B. Johnson, representing the National 
Association of Manufacturers, concluded 
the first day’s session with a talk on “In- 
dustry and National Defense.” 

Mr. /ohnson told his audience that our 
greatest asset is the heritage of free gov- 
ernment. He maintained that we as a na- 
tion have lost our way and are running 
in circles. 

“We are in a race today between wis- 
dom and destruction. Right now destruc- 
tion is in the lead,” said Mr. Johnson. 
“Our thinking must be done by ourselves. 
The American Way means religious, poli- 
tical and economic freedom.” 


Tuesday's session was opened with a 
resume of the present trucking regulations 
given by John Tidball, chief investigator 
for the Ohio public utilities commission. 

J. E. Sams, vice president, Blatchford 
Calf Meal Co., Waukegam, IIl., followed 
with a talk on “Good Merchandising.” 
Mr. Sams told the members that “we are 
so afraid of business conditions that we 
forget to run our business. He outlined 
the following points as necessary to build 
a good business: 


1. Old-fashioned friendliness. Greet your 
customers with a cordial “Hello.” 


2. Fix up a spare room in your plant 
where the farmer can sit around and talk. 
3. Keep your place clean. 


4, Sell good merchandise but not every- 
thing that your customer wants. 


5. Be courteous to salesmen who call on 
you. They can bring you profitable ideas. 

6. Hire the type of men you would be 
proud to take into your own home. 

7. Have enough originality to help you 
surpass your competitors—try to do more 
than equal them. 

Mr. Sams called attention to business- 
building ideas he had seen in his contacts 
with the trade. He urged feed dealers to 
extend credit but to extend it wisely. 

“It is the lazy man's way to say ‘I won't 
trust any one because some are crooks’,” 
said Mr. Sams. “However, don't use credit 
as a sales weapon—rather make it a 
badge of honor for the man who gets it.” 


Concluding the regular convention ses- 
sions there was a discussion of the new 
1941 wheat loan program. There was a 
great deal of interest in the workings of 
the new program and Secretary Cummings 
announced that the association was plan- 
ning a series of meetings before June 27 
in various parts of Ohio to help clear up 
the wheat loan program. 

The convention set a new record when 
Mr. Kile, chairman of the resolution com- 
mittee, announced that due to the fact that 
everything had been taken care of by 
the Ohio association no resolutions should 
be offered. 


More than 350 persons enjoyed them- 
selves at the banquet held Monday even- 
ing. Talks were given by Gov. John W. 
Bricker of Ohio and Dr. C. C. Ryan, Col- 
umbus Grove. In addition, the Capital 
University glee club, ladies trio and en- 
tertainers under the direction of Prof. Wil- 
bur E. Crist made a hit with the crowd. 
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Compiled and Published by 
Western Grain & Feed Association 


Price $2.90 


Every Grain and Feed Dealer 
in Iowa listed by town includ- 
ing railroad facilities. Send 
check with order. 


Western Grain & Feed Assoc. 
827 Grand Ave., 
Des Moines, Iowa 


CREAM CALF MEAL 


Famous A Brand 
for more that 
than 25 means 
years more 
sales 


(Look for the Red Spotted Bag! 


A prepared meal to replace milk. 
Is steam cooked and remilled for 
added quality. Saves up to 50% on 
feeding costs. 


NUTRITIVE MINERALS 


“Nature’s Own” calci- 
um from cooked and 
ground egg shells, 


egg albumen, plus TRITI 
other health-giving MINERA 
minerals makes these 
minerals especially 

Look for 
valuable. this Seal! 


Co. 


5425 W. Roosevelt Rd. Chicago, Ill. 


field-fresh 
high carotene 


DEHYDRATED 
ALFALFA 
MEAL 


and all grades of 
sun-cured meal 


The Denver Alfalfa 
Milling & Products Co. 


LAMAR, COLO. 


Merchants Exchange 
ST. LOUIS 


DIGESTER TANKAGE 
MEAT AND BONE SCRAPS 
MEAL 

Your best 
source of 


PROTEINS 


and 


MINERALS 
for Feed 
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Kansas City - Chicago - Oklahoma City Se 
—— Omaha - Albert Lea - Cedar Rapids 


CEREAL 


GRADING CO. 


MINNEAPOLIS 
Specialize in 
GOOD 
CORN and OATS 
For 

WISCONSIN TRADE 
Prices Right — Service Prompt 
TRY US 


| Deutsch & Sickert Co. 


741 N. Milwaukee Street 
Milwaukee, Wisconsin 


® Norge Pure Cod Liver Oil 
® Staley’s Corn Gluten Feed 
® Staley’s Soybean Oil Meal 
© Big Chief Meat Scraps 


Grain Feed Hay 


HANDLES IODINE ACCOUNT 

Simmonds & Simmonds, Inc., Chicago, 
have been appointed to handle the ad- 
vertising for the Iodine Educational Bu- 
reau, Inc., New York, in the animal field, 
beginning July 1, it was announced re- 
cently. Lee Hammett is the account execu- 
tive. Radio, national farm publications, 
class papers and trade papers will be 
used. 

JOINS NOPCO RESEARCH STAFF 

Dr. Harold Urist has been appointed to 
the research staff of the Nopco Vitamin 
laboratories, according to an announce- 
ment by Perc S. Brown, vice president in 
charge of the vitamins division of Na- 
tional Oil Products Co., Harrison, N. J. Dr. 
Urist recently obtained his Ph. D. degree. 


you'ne 


No waiting when your truck backs 
up for feed at our wholesale ware- 
houses. 


Fish Meal, Peanut Meal, Beet Pulp, 
Winnebago Corn Distillers Grains, 
Calf Manna, Produlac, Malt Sprouts, 
Buttermilk Powder, Fertilizers, Fox, 
Mink, Dog Feeds, Dried Molasses. 


FEED SUPPLIES, Inc. 


West Allis—1637 South 83rd St. 
No. Milwaukee—3328 W. Cameron Ave. 


Employment Bureau 


A complimentary, confidential service — 
address your inquiries to The Feed Bag 


POSITIONS WANTED 


MILL EXECUTIVE or SALESMAN—Thirty years’ 
good experience in large milling business. Cen. 
tral states territory preferred. Married. Refer 
to No. 6041, % The Feed Bag, Milwaukee, Wis, 


POSITIONS AVAILABLE 


SALESMAN — Reliable man now calling on 
feed dealers to present our new Feed Ad Kit, 
A complete advertising program built especially 
for the feed dealer. Give us information about 

ourself, reference and territory you cover, 
— to No. 441A, % The Feed Bag, Milwaukee, 

is. 


SALESMAN—To sell nationally advertised feed 
to fox farms in Iowa and Minnesota. Salary and 
expenses. Refer to No. 0441A, % The Feed Bag, 
Milwaukee, Wis. 


SALESMAN—For states immediately west of 
the Mississippi river. Feed ingredient experi- 
ence. Give full details in first letter. Refer to 
No. 5041A, % The Feed Bag, Milwaukee, Wis. 


EXECUTIVE TYPE-— Sales representative ac- 
uainted with feed men in middle west territory. 
d opportunity for ambitious salesman. Give 
references and previous connections in first let- 
ter. Refer to No. 541A, % The Feed Bag, Mil- 
waukee, Wis. 


FEED SALESMAN -- With established dealer 
following in central and northeastern Ohio. 
Salary and expenses. Full particulars in first 
letter. Refer to No. 1541A, % The Feed Bag, 
Milwaukee, Wis. 


ASSISTANT MANAGER—With experience in 
wholesale and retail feed business. Good op- 
portunity for rapid advancement, also invest- 
ment opportunity for right party. Give full par- 
ticulars in own handwriting. Refer to No. 5541A, 
% The Feed Bag, Milwaukee, Wis. 


DUTCH Fumigant 
Kills Insects 


For fumigation of flour, 
feeds, cereals, beans, 
rain, etc. Will not intcr- 
ere with germination of 
rain or baking quality of 
our. Kills both adult in- 
sects and larva. 


NON-INFLAMABLE 
NON-EXPLOSIVE 


Dutch Fumigant is a col- 
orless, volatile liquid. It 
is SAFE. Kills giain bee- 
tles, grain weevils, flour 
moths, carpet beetles, 
clothes moths and certain 
other insect pests. Com- 
plete directions are given 
on each package. 

WHITMOVER LABORATORIES, INC. 
Manufacturing Chemists, Box 14, Myerstown, Pa. 


roadway ( 


ETTER RINTING 


435 N. SECOND STREET 
MILWAUKEE, WISCONSIN 


We Specialize in 
High Grade Color Printing 


Catalogs and Trade Publications 


e54¢e 


ROLLED OATS 
Other DEMON Products 
STEEL CUT OATS 
WHOLE OAT GROATS 
FEEDING OAT MEAL 
REGROUND OAT FEED 


OAT GROAT FLOUR 
PULVERIZED OATS 


Des Moines Oat Products 
Company 
DES MOINES, IOWA 


Minnesota Girl Flour 
Good Bread Flour 


quality 


spring wheat flours 


A Complete Line of Mill Feeds 
Capital Flour Mills, Inc. 


Corn Exchange Bldg., Minneapolis 


FOR FEED MIXING 
TANK CARS - BARRELS - DRUMS 


OUALILY AND SERVICE UNEXCELLED 
IPMENTS FROM NEW ORLEANS AND ATLANTIC 


CO. 
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Pacific Northwest 
Grain Dealers Meet 


The 2lst annual convention of the Pa- 
cific Northwest Grain Dealers’ association 
was held on June 13 at the Spokane hotel, 
Spokone, Wash., with many dealers and 
gues!s in attendance. One of the speakers 
was Clarence Henry, director of education, 
Chicago Board of Trade. 


Merchandising, legislation and govern- 
mental requirements for the feed and grain 
business received much attention from 
various speakers. It was pointed out that 
the influence of the government is an im- 
portent factor in the grain trade this year 
more than ever before and that this in- 
fluence will determine the operation of 
many dealers during the coming months. 
Discussions also brought out the fact that 
more aggressive merchandising, plus 
greater attention to operating costs will 
be needed to insure a reasonable profit 
in the industry. 


RANKS SECOND 


Illinois ranks second only to Iowa in 
total bushels under corn crop loans and 
total value, with 12,396 farmers taking up 
loans for more than 13,000,000 bushels, val- 
ued at $8,125,471.99, according to the 
Commodity Credit corporation. For the 
whole corn belt 106,353 loans totalling 
100,452,362 bushels amounting to $61,207,- 
736.22, have been approved. 


FREDMAN BAG CO. 
MILWAUKEE, WIS. 
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Our Course 


By EMIL J. BLACKY 


The world seems a jumble these hectic days 
With war and taxes and dictators’ ways, 

And sometimes we wonder where all will end 

As we ply our tasks or chat with a friend, 

As the might of arms like a genie grows 

And conquered countries submit in throes, 

As our own great nation toward defense drives 
With a speed atfecting our purse—our lives. 
Yes, hectic indeed is the world today 

But remember, my friend, that we still can say— 
“This is our own, our native land, 

Ours to have while together we stand 

Like modern patriots of Bunker Hill 

Whose shot, ‘round the world, is echoing still.” 
There is nothing hectic about tnis, my friend, 

It's a course we have vowed to pursue to the end. 
United, determined on this we stand, 
Regardless of turmoil on sea and land. 

And no aggressor shall tread our shore 

While we cherish this treedom—forevermore. 


Every hatcheryman and poultryman in your community 
is either a user or a good prospect for HTH-15. Around 
poultry, HTH-15 is used as a floating dry dust to guard 
against and aid in the treatment of respiratory diseases. 
HTH-15 is also used to help keep poultry drinking 
water safe and to make chlorine solutions for treatment 
of equipment and buildings. 


Stock and Sell HTH-15 


There is a steady demand for HTH-15. Constant adver- 


Is a Floating Powder 


tising in poultry magazines has built a great, waiting 
market. There are just two sizes to stock—the 1-lb. can, 
retailing at 50c, and a 3-lb. can at $1.00. Both sizes 
are of the convenient key-opening type, with a handy 
measuring spoon packed in each can. Drop us 
a card today and let us send you more information. 


THE MATHIESON ALKALI WORKS (Inc.) York 


Applied with an inexpensive 
dust gun, HTH-15 powder gives 
all the advantages of the chlorine 
inhalant treatment without 
undesirable damp vapor. 


Bigger Savings, More Profits 


Extra value, plus economical operation brings you bigger 
savings. You make more profit because of increased 
production. You reduce shut- 
downs and costly repair bills 
to a minimum when you oper- 
ate Kelly-Duplex equipment. 
Every item in this complete 
line is sturdy, efficient, depend- 
able and backed by Kelly- 
Duplex guarantee. Write today 
for details. 


THE DUPLEX MILL and MANUFACTURING CO. 


SPRINGFIELD @ OHIO 


> 
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Service department for our readers. Low 
Rates: 35c per line; minimum, four lines 
including heading. 


PRICED FOR QUICK SALE 
ATTRITION MILLS 

One Sprout Waldron 18-in. double runner, belt 
drive, $30.00. 

Two Sprout Waldron 20-in. double runner, 
belt drive, $35.00 each. 

One Robinson 20-in. with or without motors 
and belts, mill only, $30.00. 

One Magnetic Separator, almost new, $65.00. 

MMER MILLS 

One Blue Streak No. 30 complete, rebuilt, 
guaranteed same as new machine, with or 
without motor. A real buy. 

One Bauer style 182, screen 15x38, complete 
with magnetic separator and with or without 
motor, two years old. 

One Jay Bee Humdinger, 
motor. 


with or without 


MIXERS : 
Haines half ton with pulley for belt drive, 
vertical. 
Half ton horizontal for basement operation. 
Blue Streak half ton complete with vee drive 
and motor and starter for three phase opera- 
tion. 
Corn Cutter with aspirator and three sizes, 
about 1,000 lbs. per hour, $75.00. 
FEED BAG TRUCKS 
All types. Also four wheel type. Rubber 
tires for your present trucks. Prices you cannot 
beat. 
All equipment in working order, ready to 
run, and prices you cannot duplicate. - 
All items are subject to prior sale. Write or 
wire at once. Keep us posted as to your needs. 
We are feed mill equipment suppliers, new and 


sed. 
INDUSTRIAL EQUIPMENT COMPANY 
720 N. Jefferson Street 
MILWAUKEE, WISCONSIN 


AVOID COCCIDIOSIS 
and other chick diseases by adding 
UNIVERSAL YEAST 


Use our free 


DASSEL, MINN. 


to your starters and growers. 
formula service. 
RICE LABORATORIES, INC. 


FOR SALE 
One 22” direct motor driven Robinson Attri- 
tion feed grinder. One Robinson corn cracker. 
One Burton verticle mixer and one grain 
cleaner. Write V. M. Bushman, 802 Bellin Bldg., 
Green Bay, Wis. 


FARMERS 
Watch your rye for ergot. : 
Write for cleaning suggestions and prices. 
UNIVERSAL LABORATORIES, DASSEL, MINN. 


@ W. W. OLSON, Ladora, Iowa, has join- 
ed the Arcady Farms Milling Co., Chicago 
as salesman. 


@ JOHN CRIPE, salesman for Arcady 
Farms Milling Co. in Illinois is recuperat- 
ing in his home at Kankakee following a 
serious auto accident in which his car was 
completely demolished. 


The “BEST BUYS” 


Small’s Dehydrated Alfalfa 
Meals 

Stonemo Granite Grit 

Clear Quill Livestock 
Mineral 

Nopco A & D Feeding Oils 


WATERLOO MILLS CO. 


Manufacturers and Wholesale 
Distributors 


Waterloo ... Phone 28... Iowa 


FEED MIXER FOR SALE 

One ton capacity—floor level feed—has motor 

—latest style machine—used short time. Write 
CD-116, % The Feed Bag, Milwaukee, Wis. 


CORN CRACKER AND GRADER FOR SALE 

Cutter—grader—polisher—aspirator, one ton 
per hr. A-l condition, guarantee. Write CM-116, 
‘fo The Feed Bag, Milwaukee, Wis. 


MILL FOR SALE 
Has 30 H.P. motor —used only short time. 
Like new. Bargain for cash. Write MM-116, “% 
The Feed Bag, Milwaukee, Wis. 


MILLS FOR SALE 
Papec and late model Kelley Duplex Ham- 
mer mills for immediate shipment—all in good 
condition. Write BW-4100, “% The Feed Bag, 
Milwaukee, Wis. 


FEED MIXERS 
In excellent condition. Several sizes. Ball 
bearing motor with V-belt drive. This is an 
extra good buy for a company entering the 
feed mixing business. Write PC-4102, “% The 
Feed Bag, Milwaukee, Wis. 


SEED AND GRAIN CLEANER FOR SALE 


One large Monitor—two Clippers—good con- 
dition; two 10 H.P. electric motors; one Cle- 
land rehuller and seed scarifier —also spiral 
conveyors, shaftings, pullies, hangers, elevator 
heads and boots. Write THC-641, “% The Feed 
Bag, Milwaukee, Wis. 


MILL FOR SALE 
Feed and Seed mill in the heart of the finest 
southern Wisconsin territory. Doing excellent 
business. Reason for selling can be explained. 
Write SS-604, % The Feed Bag, Milwaukee, Wis. 


DRYER FOR SALE 


50 bushel N&M Steam Meal Dryer; 
Also two feed packers. 
Write P. O. Box 27, St. Joseph, Mo. 


Midland Hay & Feed Co. 
Beet Pulp and Millfeed 


220-222 Corn Exchange Building 
Minneapolis, Minnesota 


ARMOUR’S MEAT SCRAPS 
NOPCO COD LIVER OILS 
MANAMAR—OMALASS 
KELP—STALEY SOYBEAN MEAL 
Maney Brothers Mill & Elevator Co. 


inneapolis, Minn. 


PURE OLD PROCESS 


LINSEED OIL MEAL 


A Suggestion—Write us today if interested. 
Either Prompt or Deferred Linseed Meal. 
Save Money. “Stand by Stan.” 


A. L. STANCHFIELD & CO. 


Wholesale Grain and Feed Merchants 
500 Corn Exchange Bldg. Minneapolis 


Feeding Oat Meal 
Meat Scraps — Beet Pulp 
Malt Sprouts 
Clo-Trate — Cod Liver Oil 
North East Feed Mill Company 


MINNEAPOLIS MINNESOTA 


FEEDSTUFFS 


Both Cash and Futures 
DREYER COMMISSION CO. 


(At it since '92) 
Merchants Exchange St. Louis, Mo. 
Board of Trade Bldg. Kansas City, Mo. 


Now! - Buy SUPERIOR’S -Pure 


Meat and Bone Scraps 
Digester Tankage 
Bone Meal—Blood Meal 


Superior Packing Co. 
St. Paul, Minn. 


«FOR FEED CALL« 


“Stormy” 


IOWA FEED COMPANY 
Phone 45177 Des Moines, Iowa 


LEARY 


MINNEAPOLIS 


WHEN IN THE MARKET FOR — Poultry Wheat, Feed 
Oats, Wheaty Barley, Feed Barley, Corn, Feeding Screenings, 
Ground Screenings — write or wire for quotations. 


HHIAWATHA GRAIN COMPANY 


MINNEAPOLIS, MINN. 


Dried Skim Milk 


W. BURCKHALTER, INC. 


156 FRANKLIN ST., NEW YORK, N. Y. 


Dried Buttermilk 


MARION, OHIO 


FORT-I-FY Your PROFITS with 


FEEDS and 


OLD FORT concentTRATES 


OLD FORT MILLS, Inc. 


HARRISBURG, PA. 
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NO-MILK 


Amburgo CORP. nn 47 __ NO-MILK Calf Food has been a popular profit 
Arcady Farms Milling Co 6 item with feed dealers for more than 55 years. 
comm ° 14 More than 1100 dealers who now handle No-Milk 
Borden Company 8 
can tan 2 Calf Food are helping their customers raise better 
Bunge Elevator Co 40 calves and hogs. Write today for complete infor- 
Calcium Carbonate Co 47 5 
National Calt Pellets Are Also Available 
Cereal Co 54 
Classifie 56 
H. K. Clofine Co 5 NATIONAL FOOD COMPANY 
G. E. Conkey Co 42 DRM 
Corn Products Sales Co 40 FOND ; THILLS, Mer. 
Denver Alfalfa Milling & Products Co......... 53 DU LAC WISCONSIN 
Des Moines Oat Products Co 54 
Deutsch & Sickert Co 54 
Doughboy Mills, Inc 34 
Dreyer Commission Co 56 
Duplex Mill & Mfg. Co 55 
Dupont Delsterol 27 
Feed Supplies, Inc 54 
Franke Grain Co 5 
Fredman Bag Co 55 
Fruen Miiling Co 49 
General Biochemicals, Inc 5 
Hiawatha Grain Co. 56 
Hotel Auditorium 50 
Hotel Lincoln 48 
R. R. Howell Co 48 
S. Howes Co ; 5 
Hubbard Milling Co 10 
T. E. Ibberson Co 28 
Iowa Feed Company 56 
A. E. Jacobson Machine Works............:.s00 51 
Jersee Company 48 
Spencer Kellogg & Sons Co 39 
King Midas Flour Mills 60 
La Budde Feed & Grain Co 58 
Lapp Laboratories Inc 58 
Lloyd Larson Advertising Service.................0 35 
Leary Grain Co 56 
Limestone Products Co. 20 
Maney Bros. Mill & 56 — 
Midland Hay & Feed Ce 36 
idlan ay ee fe) 
Pecos Valley Alfalfa Mill ( 4 
Murphy Products Co 59 Hagerman,N.M. . 
National Distillers Products. 38 . 
National Molasses” TRY OU swift & Compan 
ationa olasses Co 
North East Feed Mill Co 56 P COS SP ECIAL CHAMPAIGN, ILL. 
Northern Milling Co 51 IT’S BETTER c 
Northrup King & Co 43 CAIRO, ILL. 
Old Fort Mills, Inc 56 Your inquiry would be appreciated DES MOIN 
Oyster Shell Products Co 38 - ES, IOWA 
Pecos Valley Alfalfa Mill Co..........cscssssecssesene 57 FOSTORIA, OHIO 
Chas. Pfizer Co 50 Pecos Valley oa 
Purina Mills 32 
Quaker Oats Co 37 | | C 
R. J. Roesling & Co 45 Ifalfa M t Oo. Phone, Write, or Wire 
Ryde & Co 53 HOME OFFICE he i 
Screw Conveyor Co 44 
The Shores Co 29 
Sidney Grain Machinery Co 45 
. R. Squi ons 13 
A. L. Stanchfield Co 56 Order a Mixed Car of 
Stone Mountain Grit Co 52 
unset Fee rain Co 52 = 
Suverior Packing Co = = G ld f F'l 
86 $ olden Loa our 
Tennant & Hoyt Co 57 = 2 (The Flour with the Vim and Pep left in) 
Vio Bin Corporation 19 z a 
Vy Lactos Laboratories 36 = = Ee) 
Waterloo Mills Co 56 = - e e 
erthan Bag Corp 48 = 
Western Grain & Feed Assn 53 = B M ddl 
Inc 2 = ran and l im. 
itmoye tories I 


Firms that spend money to build aood will are 
less likely to do anything that might nullify the 
effect of their advertising than firms making no 
such investment. It will pay readers to trade with 
The Feed Bag advertisers. 


TENNANT & CO. 


LAKE CITY, MINN. 
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FOR SATISFACTORY RESULTS 
IN EVERY BRANCH OF 

THE GRAIN BUSINESS 

TRADE WITH 


ARGILL 


INCORPORATED 


MINNEAPOLIS AND ALL 
PRINCIPAL TERMINAL MARKETS 


Special Attention Given To Barley 
And All Feed Grains Shipped To 


MILWAUKEE 


Read the Cargill Crop Bulletin 


MILWAUKEE? 


then remember 


MALT SPROUTS 

DRIED MILK 

FEEDING BARLEY 


ane best ordered through 


La Budde Feed & Grain Co. 


MILWAUKEE, WIS. 


MORTON’S SALT 


Highest Quality 


Prompt Service 


(uti 


MorTON SALT COMPANY 
MILWAUKEE WISCONSIN 


= 


POULTRY LITTER 


(Process Patent No. 2014900) 


Baby Chicks will be 
| hatched this month. 
There is a profit for 
you in... 


| LAPP’S HYGENO 
| | POULTRY LITTER 
v 


WRITE TODAY FOR 
SAMPLES AND PRICES 


ZORATORIES 


MINNEAPOLIS, MINN. NEVADA, IOWA 


a 
a 
= : | 
HYGENO | 
= 
= mn 
POULTRY 
|) 
| Oorumercial 
Research 
| 
&§ e580 THE FEED BAG — June, 1941 


$000 


PRIZE 


Nash SEDAN 


SUMMER SALES 


Full Co-operation with Dealers . . . the year around! That’s why 
Murphy Products sell in profitable volume, whatever the season. 
Right now, when most feed dealers are facing seasonal declines, 
here comes MURPHY’S 5th ANNUAL RADIO PRIZE CONTEST 
to bring thousands of feed buyers into Murphy Dealers’ stores. 
150 Prizes Free: Values from $3 to $1,000—treasured things for 


Home, or Farm, or every member of the family. If you want to ve W 
share in this profitable summer sales program—write, phone, or wire. over WL “WLW, Cincia- 
Des 
e 
MURPHY PRODUCTS CO., Burlington, Wisconsin nati; KMA 


F 

| 

{ 

| 

| 
Advertised Over 
Radio a 
4 Stations 
Murphy's 
Contest will be 
Prize 12 weeks 
MONEY WITH | 


The quality of the wheat governs the qual- 
ity of the flour. It takes good wheat to 
make good’ flour and KING MIDAS is 
proud of its facilities for buying and storing 
the finest wheat available. 

We operate hundreds of country elevators, 


strategically located throughout the spring 


wheat belt, together with millions of bushels 
of grain storage capacity at Minneapolis 
and Hastings. As a result, we are always 
assured a source of supply from which to 
choose just the type of wheat necessary to 
maintain the constant, dependable quality of 
KING MIDAS Flour. 


ie 
| 
GOOD WHEAT fey GOOD FLOUR GUULD 


